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Beryn. Mapkerunrosi komyHikatii B [T-ramy3i mopo/pkyroTh KOMIUIEKC BHKIIUKIB, 3 SKHMH CTaHJapTHI
MiAXOIU CHPABISIOTHCS OTaHO. [IeThes He JMIIe MPOo TEXHOJIOTIUHY CKIAAHICTh NPOAYKTIB — MIHOIIA Mpu-
YMHA KPUETHCS B CTPYKTYPHUX OCOOIMBOCTSAX CaMOi Tajy3i: PilIeHHS MPO 3aKyMiBJIIO PIAKO yXBAJIOE OIHA
JIOAWHA, ITUKIN MPOJAKiB TPUBAIOTH MICAIAMH a00 W pOKaMH, a IIJThOBA AyIUTOPIS OXOIUTIOE SIK 1HXKCHE-
PpiB-TIpOrpamicTiB, IO OLIHIOIOTH MOKIUBOCTI API, Tak i (iHaHCOBUX AMPEKTOPIB, SIKi 3BAKYIOTh MPOTHO3U
pentabenpHOCTI. Lli peanii pobmsats [T-prHOK MPUHIIMIIOBO BiMIHHUM BiJI IHIIUX i TOTPEOYIOTH MiIXOIB /10
CerMeHTarlii, po3poOJaeHUX CHEIiaTbHO IJIS HBOTO, & HE 3alI03WYCHHX 13 PUHKIB CITOKUBYMX TOBAPIiB UK PO3-
IpiOHOT TOPTiBII.

OOMexeHiCTh TpaJUIlifHIX METOIB CerMeHTallii 1o00pe 3aoKkyMeHToBaHa. Jlemorpadivni Ta reorpadivHi
KpHUTepii, MOTPH CBOIO KOPUCHICTh HA IMEPIIOMY €Talli aHami3y, AaloTh HAA3BUYAWHO Mayio iH(opMarii mpo
¢daxtrnuny noseninky IT-mokynus. Ludposa peBosoniss ToKOpiHHO JecTadimizyBaia KIacHYHI MOJeNi B3a-
eMozii Mixk Oi3HECOM 1 CIOKMBaveM, BUMararo4u MepeOCMHCICHHS TOTO, SK TepCOHaNI3allis Ta aHami3 aa-
HUX IHTETPYIOTHCS B MApKETHHTOBY cTparerito. B IT-cexTopi 11eit 3cyB 0COOIMBO BiMUyTHHIA: ayqUTOPIs € HE
MPOCTO IU(PPOBOIO Y CBOIN OCHOBI, a i KPUTUYHO HAJIAIITOBAHOK IIO/I0 MAPKETUHTY, IKUH HE BiJNoBinae ii
BHUCOKHMM OYiKYBaHHSM CTOCOBHO PEJICBAHTHOCTI W TEXHIYHOI AocTOBipHOCTI. Cy4yacHi MOKyMIi OJHOYACHO
OTPUMYIOTH TTOBITOMIICHHS BiJ OpeHIiB depe3 pi3HOMaHITHI KaHAH — y3TOMKEHICTh y BCIX TOYKaX KOHTAKTY
BX€E HE € He00OB's13k0Bor0. OpraHizaiiii, [0 CIUPAIOTHLCS JIMIIEe Ha 0a30B1 jeMorpadiuHi qaHi, aenaii Oiibiie
BTPayaloTh 31aTHICTh IPUBEPHYTH yBary TeXHIYHO IPaMOTHOI ayqUTOpii H MycsATh HATOMICTb OyyBaTu MOZEi
CerMeHTaIlil Ha OCHOBI TIOBEIHKOBUX CHUTHAJIIB, TaHUX IPO YITOMOOAHHS Ta KOHTEKCTHOTO aHali3y. 3 KoMep-
LIAHOTO OISy, CEIMEHTAllisl € HEe JUIle Kiacu(ikaliiHUM 3aBIaHHAM, a i Oe3rocepeiHiM MeXaHi3MOM
reHepyBaHHs JOXOAY: BOHAa YMOXKIIMBIIOE qudepeHLiioBaHi LIHOBI CTparerii, 0 MiIBUILYIOTh TOTOBHICT 0
OTIIaTH B KOKHIHM TPYITi KITI€HTIB.

3 omisily Ha BHKJIAJICHE, pO3pOOJICHHS MOJIEIel cerMeHTallii, creniajibHo HajamToBanux Ha IT-ramyss, i
1001p KOMyHIKaliiHUX KaHaJiB, 10 BiAMOBIIAIOTH UM MOJECIISIM, € K MPAKTUYHUM, TaK 1 HAyKOBUM iMIIepa-
THUBOM.

Orusii ocTaHHIX JKepelt JocTiKenb i mydsikaniid. HaykoBa miteparypa 3 nUTaHb cerMeHTallii KIIEHTIB
CYTTEBO PO3ILIMPHIIACS 32 OCTaHHI POKH, OJHAK ii oxoruieHHs [T-cnenudiyHnX KOHTEKCTIB 3aIMIIAETHCS HEPiB-
voMmipanM. M.C. Kacem, M. Xamana ta 1. Tamx-ennia (2023) 3anporoHyBalii METO| TIOTIEPETHHOI 00pOOKH
JaHUX Ui podiIFOBaHHS KIIIEHTIB, 110 noeanye RFM (1aBHICTh, yacToTa, rpOIIOBa IIHHICTB)-aHali3 13 Ma-
LUIMHHAM HaBYaHHAM 1 3a0e31edye MOMITHO BHIILY TOYHICTb MPOTHO3YBAHHS ITOBEAIHKHM MOKYIILIB IMTOPIBHIHO 3
tpamumiianmu migxonami [1]. A.T. Ban Hryen, P. Makxrennaan ta H.X. Tyan (2024) nocmianimm oMHIKaHAITEHY
CErMEHTAIIII0 KPi3b MPU3MY HUISXY KIi€HTa, BAOKPEMHBIIN YOTUPH MOBEIIHKOBO BIIMIHHUX CETMEHTH — II(po-
Bi IIepeMuKadi, BeOpyMepH, LIOypyMepH Ta odiaifH-IIepeMUKadi — i TOBIBIIN, IO KOXKEH 13 HUX MOTpedye Brac-
HO{ KOMYHIKAIlifHO1 JIOTiKH, a He He3HAYHUX TAaKTUIHUX KOpuTyBaHb [2]. M. Paec, B.-/[x. Xan Ta K. [1amanremic
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(2025) 30cepemuiicst Ha MPAKTUYHOMY BITPOBaKCHHI, 38JOKYMEHTYBABIIH TPYAHOIII 3 TOCBIJIOM KOPHCTYBaua,
110 BUHUKAIOTH MiJ yac po3ropranus B2B-iHcTpyMeHTIB cermeHTarlii Ha OCHOBI MaIllIMHHOTO HAaBYaHHS, 1 Tiepe-
KOHJIMBO OOTPYHTYBAJIM HEOOX1THICTh 3alyUeHHS raly3eBHX €KCIIEPTiB, 30KpeMa (axiBIiB i3 Mpogaxis, 10 Ipo-
LIeCy iHTepIIpeTallii pe3yJabTariB i3 caMoro OYaTKy, a He sIK KOHCYJIBTaHTIB «ocThakTym» [3].

[omo xomyHikamiiHOTO acmekry, M. Kamita6i, X. Osrit ta JLx.H. Axmen (2025) oTpumany BaroMi eMmiri-
pUYHI CBiTYEHHS TOTO, IO IU(POBI MAPKETHHTOBI CTPATET1i MOKPAIyIOTh 3a]Ty4eHICTh KITI€HTIB 1 COPUHHATTA
OpeHIy, a 0ca0Ba potb PaxiBIs BUCTYIIAE 3HAYYIIO0 3MiHHOIO-MozepaTopom [4]. M.C. Hirit (2025) mpo-
aHaJi3yBaB, SIK CETMEHTALlisl HA OCHOBI BEJIMKUX JaHUX TPaHC(HOpPMYE MpOrpamMaTHIHy peKiamy, BAOKPEMHUB-
IITM TEXHOJIOT11 4aTOOTiB SIK HEIOCTAaTHRO BUKOPUCTAHHUI iHCTPYMEHT ITepCOHAI3aIli] TOBITIOMIIEHb Y MacIITa-
61 [5]. T. bamrup Tta in. (2024), cnmpatouncs Ha BUOipKy 3 367 B2B-kommaniii, moka3au, 10 KOMIIETEHTHICTh Y
cepi MTYIHOTO 1HTENEKTY, 5IKa OXOILTIOE iHPPACTPYKTYPY, OpTaHizaiiiiHe OXOTUIEHHS Ta MPOAKTUBHY Opi€H-
TaIli0 Ha JaHi, CYyTTEBO IiJ{BUIIYE MAPKETUHTOBI MOXKJIMBOCTI ¥ CIIPUSIE 3pOCTAHHIO JJOBrOCTPOKOBOT I[IHHOCTI
kiienta (CLV) [6].

Metononoriyna 06a3a OCIHiPKEHb TaKOXK MOMITHO po3mmpuiiacs. M. Ansec ['omec Tta T. Maiizen (2023)
y3aranpHWIM 105 myOmikariif i3 cermeHTamii KJIE€HTIB B €JIEKTPOHHIM KOMEPIIii Ta 3aIpOIIOHyBald YOTHPH-
(hazny mozenb: 1) 30ip manux, 2) mpeacTaBiICHHS KIII€HTa, 3) aHaTi3 KiIi€eHTa i 4) TapreTuHr KiieHTa. Kiac-
TepHU3allisl 32 METOIOM K-cepe/IHiX BHSBMIIACS HaWvacTille 3ralyBaHUM METOJIOM y MEPErIsIHYTiH JiTeparypi,
X04a aBTOPH peTesbHO 3adikcyBanu ii oomexxenns [7]. I. Ban (2025) ycyHyB 4acTHHY IIMX OOMEXEHb, iHTe-
rpyBaBiIM AudepeHLialbHy €BOMIOLII0 Ha OCHOBI Q-HAaBUAHHS 3 METOIOM K-cepenHiX i MO€IHAaBIIM aHaTi3
TOJIOBHUX KOMITOHEHTIB IS 3MEHIIICHHSI PO3MIPHOCTI 3 HaBYaHHSM 13 TIAKPIIICHHAM IS ONTHMI3allii ma-
pameTpiB. OTprMaHa cUCTeMa J0CcATIa TOYHOCTI cerMeHTaiii moHan 95% nHa Habopax TpaH3aKIIHHAX TaHUX
KITIEHTIB, 1110 € CYTTEBUM KPOKOM YIIEpe/1 MOPiBHSIHO 3 Tpamumiinumu migxoaamu [8]. K. XomOypr ta M. Ti-
mep (2023) 3po0wiv BHECOK 1HIOTO POJY, 3alPOBAIUBIIN MMOHSITTS «CIPOMOXHICTh JIO YIPABJIIHHS IIUIS-
xoM kiienTa» (CJMC) K KOHCTPYKT 13 4OTUpMa onepamiiHuMH BUMipaMu: 1) 3aKpiluIeHHs HIHHOCTI HIJISXY,
2) y3roIKeHiCTh TOYOK KOHTAKTY, 3) iHTerpailis JaHuX i 4) KOHTPOJIb HaJ TOYKAMHU KOHTAKTY. IXHi eMmipuani
3HaXiIKu Oe3mocepeaano moB's3ytoTh CJIMC 3 sIKicTIO BITHOCHH 1 IIHHICTIO KiTieHTa B B2B-cepemorumi [9].

Buninennsi HeBUpilleHUX paHillle YacTHH 3arajbHoi mpo0aemu. Ilonpu 3Ha4HMII 0OCAT HAKOMIMYeE-
HUX 3HaHb, CYTTEBI MpOTraluHK 30epiraroThes. Halictiiikimoro 3 HuX € goMinyBaHHS B2C- ta e-commerce-
KOHTEKCTIB y JIOCIIPKEHHSIX 13 cerMeHTallii. bulbliicTh HassBHUX MOJIeNel, 30KkpeMa i MeTOI0I0T1YHO BUTOH-
YeHi, ToOy/J0BaHO Ha OCHOBI CHOXKMBYMX TPAH3aKIIMHUX JaHWUX 1 HE MPOUIILIIN MEPEeBIpKA UM alanTarii As
B2B-cepenosuma B IT, ne moBHOBa)XEHHS IIIOI0 3aKyTiBENb PO3MOILIEHI MK KITBKOMa CTEHKXOJJIEpaMH, a
MIPOLIEYPH 3aTBEP/PKEHHS MOXKYTh OXOIIITIOBATH JIeK1IbKa PiBHIB OpraHi3amiiHoi iepapxii. SAKino ynpasminHs
nuisixoM KitieHta B B2C-KOHTEKCTI MPUBEPHYJIO 3HAYHY HAayKOBY yBary, To B2B-Bumip, 30kpema CKIaIHiCTh
yIpaBiHHS TOYKAMU KOHTAKTY 3 PI3HUMH IPyIaMy CTEHKXOJICPIB, 3aTUILAETHCS TOPIBHSIHO HEPO3POOICHUM.

[1e onHa nporajgrHa NOIArae y CKiIafHOCTI KOMYHIKalii 3 MPUHIMIIOBO PI3HUMH ayJUTOPiSIMH BCEPEIUHY
onuiei opranizamii. [T-pimenas Moxke TOTpeOyBaTH OJHOYACHOTO «IPOJIAXKY» TEXHIYHOMY JUPEKTOPY, IO
OIIIHIOE apXITEKTYpHY CYMICHICTb, 1 piHAHCOBOMY AMPEKTOPY, IO aHAIi3y€e OOTpyHTOBaHICTL BUTpart. Lli oco-
OU € He POCTO PI3HUMH NIEPCOHAMH — BOHH ONIEPYIOTh PiI3HUMH iHPOPMAIIHHUME TTOTpebaMu, Pi3HOIO TepMi-
HOJIOTI€I0 ¥ Pi3HUMU KpUTepisiMu ycrixy. JlociikeHHs oci He cOopMyBaik YiTKUX HACTaHOB MO0 a/lanTa-
1T KOMyHIKaliifHUX CTpaTerii 10 HUX BHYTPILIHIX CETMEHTIB 0€3 yTpaTH 3arajbHOl y3ro[ KeHOCTI.

[To-Tpete, iHTErpOBaHi MiAXOAM, IO CHUPAIOTHCS HA TIOBEIIHKOBI JaHI Cy4acCHUX MapKETHMHTOBUX ILIAT-
dhopm ms mepconamizamii [T-koMyHIKaIlii, 3aUMIAIOTECS TEOPETUIHO HEPO3POOICHNMH. X09a KOMEPIIiHHI
repeBary NepcoHaizallii MMpoKo BU3HAHI, akaJieMiyHa HayKa J0Ci He BHPOOMIIA KOHIENTYalbHOI SICHOCTI
010 B3a€MO/IiT Mi’K CErMEHTAIIEI KITIEHTIB, TPOrHOCTUYHUM MOJICIIFOBAHHSM 1 ITOBEIIHKOBUM aHAJI30M Ha
TEXHOJIOTIYHUX PHHKAX.

JlonaTkoBO BapTO MiAKPECIUTH, 1110 OMHIKaHalIbHa cerMeHTauis B IT-koHTekeTax, e HUIsX OAHOTO MOKYII-
I MOJKe OXOITTIOBAaTH BeOcaiT kommawnii, GitHub, LinkedIn, ramy3eBy koHbepeHIIito Ta mopTai i3 TEXHITHOIO
JOKYMEHTaIli€10, MaiKe TIOBHICTIO BIJICYTHA B HayKoOBii siteparypi. KonceHcycy momo HaiOLIbII MPUHHST-
HUX TEXHIK CErMEHTAIlI1 /ISl Pi3HUX 0i3HEC-KOHTEKCTIB JIOCI HE JIOCATHYTO, a JIOCIIJKCHHS CYTTEBO PI3HATHCS
y HiaxoJax 10 BU3HAYCHHS i OOpOOKHM KIIEHTCHKMX JaHuX. [luTanHs (opMyBaHHS iHCTUTYLiHHOI 1OBipU
yepe3 nu(poBi KaHAIM HA PUHKY B2B-mociiyr TakoX 3aJIMIIAETHCS KPUTHYHO HEPO3pOOIEeHUM, 0COOINBO B
YaCTHHI BIUIMBY aKTHBHOCTI KOPITIOPATHBHHUX CTOPIHOK y COIIaTbHIX MEpEKax Ha CIIPUIHATTS KOMITaHi1 mapT-
HepaMu Ta KJIIEHTaMH.
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MeTo10 aocaiTzKeHHsI € po3poOnUTH TAXim A0 cerMmeHTarii ayautopii IT-kommaniii Ta chopmyrmroBaTn
MIPAaKTUYHI peKOMEH a1 111010 1000py i HaJalITyBaHHS KOMYHIKALIHUX KaHAJIB 1J151 KOXKHOTO BU3HAYEHOTO
CErMEHTY 3 ypaxyBaHHSM Taly3eBoi crienugiku.

JJis HOCATHEeHHS 11i€] METH BUPIIIYIOTHCS TaKi 3aBIaHHs: CHCTEMATH3allisl KPUTEPIiB CerMeHTarlii HijboBOT
ayautopii IT-koMIaHii; BHOKpEMIIEHHS i XapaKTepUCTHKA KIFOUYOBUX CETMEHTIB MOKymuiB IT-mpomykris i
TIOCJIYT; OIIHIOBaHHS €(EeKTUBHOCTI KOMYHIKAIIHUX KaHAJIB y pO3pi3i CETMEHTIB; pO3POOJICHHS CTPYKTYpO-
BaHOTO MIAXOY 0 aJanTHBHOI, CCTMEHTOBAHOI KOMYHIKamiitHOi cTparerii st [ T-koMmaHii.

OcHoBHUIi MaTepiaJ i pe3ynabTaTu. byap-ska cipoba po3poOUTH CTpaTerifo cerMeHTaIlii Ta KOMyHIKarii
quist [ T-xomIaHiii Mae po3MOYMHATHUCS 3 TBEPE30T0 OCMUCIICHHS TOT0, YUM [ T-pHHOK CTPYKTYpPHO BiJIPi3HAETHCS
BiJl OUThIIOCTI iHINMX. HalioyeBuHilIa prica — TEXHIYHA CKJIQJIHICTh CaMOTO MPOJYKTY, III0 CTBOPIOE CYTTE-
BUi1 Oap'ep A TPaAMIIHHUX MapKETHHIOBHUX IMOBiIOMJIEHb. Ha BiIMiHY BiJl pUHKIB CIIOKUBYHMX TOBapiB, /e
PpIIIEHHS PO MOKYIKY MOXKe OyTH IHTYITHUBHUM YH IMITyTbCUBHUM, [ T-3aKkymiBis € CBijoOMUM, OararoeTarrHiIM
TIPOIIECOM 3a YUaCTi KUTBKOX 0Ci0, 0 MPUHMAIOTh PIITICHHS: TEXHIYHUX OIIHIOBAYiB, PO3TOPSIHHUKIB OIOIKETY,
KEPiBHHKIB IiAPO3ILTIB 1 HEPIJIKO CTIEIialli30BaHO1 3aKyiBebHOT (yHKIT. KokeH i3 X y4aCHUKIB ITiTXOAUTh
70 pilIeHHS PO NPUAOAHHS 3 PI3HUMH iHGOPMALIHHIMH BUMOTaMHU Ta PI3HUMH CTaHAAPTAMH JOKa30BOCTI.

A. JlarT Ta iH. (2024) 3a3Ha4ar0Th, 110 MaciiTabHa nudposa TpaHcHopMaIlis pUHKIB YCKIQIHUIIA IIi PO-
necu: [T-aynuropis B3aemoie 3 OpeHIaMH OHOYACHO Yepe3 collialibHI riaT(GopMu, MOOUIBHI CepeIOBHINA Ta
BeOKaHAIM 1 MPUBHOCHUTH Yy KOXKHY 3 IIMX B3a€MOJII BUCOKI OYIKyBaHHS IIOJO SIKOCTI i peneBaHTHOCTI [12].
M. Paec, B.-J[x. Xan ta K. [Tamanremic (2025) 3ayBaKyroTh, 1[0 TEXHIYHI KOPUCTYyBadi OCOOIHMBO IIHYIOTh
MOKJIMBICTh CAMOCTIHHO JOCIIPKYBaTh MPOAYKT 1 B3aEMOJIISATH 3 HUM: BOHU OYIKYIOTH JIOCTYIY IO JIOKY-
MEHTaLil B pe>kUMi caMO0OCIIyroByBaHHsI, TECTOBUX CEPEJOBUII 1 AeTANbHUX clienuikaliil me 10 moyarky
Oy/Ib-SIKUX 3MICTOBHUX IIEPErOBOPIB 13 MpeacTaBHUKaMu 3 mpoaaxis [3]. B. Kapnenko ta A. [ (2024) Bru-
CYIOTb II€ B KOHTEKCT IIUPIINX TCHICHIIN: 3pOCTaHHS O0YHCITIOBAILHUX OTY)KHOCTEH, JJOCTYITHICTh BEIUKUX
MacHBIB JJaHHUX 1 IPOTPEC Y MAIIMHHOMY HaBYaHHI B CYKyITHOCTI IiABUIIYIOThH IJIAHKY TOTO, YUM MA€ 1 MOXe
OyTH mepcoHari3oBanuii Mapketurr B [T-ramy3i [13].

JlonaTkoBy CKIIaJHICTh CTAHOBUTH TII00AIBHMIA XapakTep KOHKypeHIii. HaBite HeBenuki [T-kommaHii mpa-
LIOIOTh HAa MDKHAPOIHUX PUHKAX, [II0 BHOCUTH KPOC-KYJIBTYPHHI BUMIP y KOMYHIKAIit0, IKOTO HasBHI MOJei
cerMeHTanii Maibxe He BpaxoBytoTh. T. TaBop, JI.JI. [onen Ta V. llmirens (2023) noka3yroTk, 110 Ha KOHKY-
PEHTHUX PHHKaX 13 HEOMHOPIMHUMH YIOI00aHHSIMH MOKYIIIIB CHCTEMHA CETMEHTAIlisl KITI€EHTChKOI 0a3u Bij-
KpWBAE MOXJIMBICTD JUIs AM(EPEHITIHOBAHOTO IIHOYTBOPEHHS — MEXaHI3MYy, AKHI TepEeTBOPIOE CErMEHTAIlII0
3 OMMCOBOTO 3aBIaHHS Ha Oe3mocepenHild IHCTPYMEHT onTuMizartii goxomy [14]. TeMIT TeXHOIOTIYHUX 3MiH
JI0/1a€ YaCOBUHM BUMIp: MapKETHHIOBI MOBIIOMIICHHS 1 KaHAJIM iX IOCTABKU MOTPEOYIOTH PEryIIPHOTO OHOB-
JICHHSI Pa30M 31 3MiHOO JIAHAMAPTY MPOIYKTIB.

CrannapTHi KpuTepii cerMmeHTanii — nemorpadiuni, reorpadivni, ncuxorpadiysi Ta MOBEIIHKOBI — MOTpe-
OyIOTh CYTTEBOI afamnTarii, Iepi Hix iX MoxHa eeKTHBHO 3acTocoByBarH B [T-ramysi. M.C. Kacem, M. Xa-
mana Ta [. Tamx-enmin (2023) o6crororoth BukopucTands RFM-anamizy sik OCHOBH, 3Ba)Kal0Ud Ha MOTO JT0BE-
JIeHy 3IaTHICTh OIIHIOBATH IIHHICTH KITI€EHTA Ha ITiICTaBi TpaH3akIiiHoi moBeminku [1]. YTiM, B IT-koHTEKCTI
RFM nae HenoBHY KapTUHY 1 Ma€ OyTH JOTTOBHEHHI Tally3€BO-ClIeIM(PITIHUMHU BUMipaMHu.

Ha ocHoBi ananisy niTeparypu Ta cocTepekeHb 3a NpakTHKoro [ T-kommaHiil mponoHy0TECSI YOTHPH OJ10-
KM KpuTepiiB cermenTauii. [lepmuii — gipmorpadiunuii: po3mip KIiEHTCHKOT opraHizamii, raigy3eBa NpHHa-
JISKHICTB, piBeHb 1H(poBoI 3pinocti, obcsir IT-Oromkery Ta reorpadivune posranryBanHs. pyruil — TeXHO-
rpadiTHmii: HASBHUHN TEXHOJIOTIYHUHA CTEK KITI€HTA, TEXHIYHA KOMIIETEHTHICTE 010, 110 MPUHMAIOTh PillleHHS,
TIOTIEpETHIN JOCBI pOOOTH 3 aHAJOTITHUMH PIMIEHHSIMH W TTOTOYHUN eTan U poBoi TpaHchopMmallii opraHi-
3amii. L1i 1Ba 610KH € IepeBakHO CTPYKTYPHUMH — BOHHU OIMCYIOTh OPTaHi3allifo, a He ii MoBeIiHKY.

Tperiii OMOK € TMOBEOIHKOBHM, 1 camMe TyT 30Cepe/KeHi HaibaraTin aHaJiTHYHI MOXIUBOCTI.
A.T. Ban Hryen, P. Makknemnana ta H.X. Tyan (2024) nokazanu, o KJIi€HTH 3 Pi3HUMHU LIHHICHUMH Opi-
€HTAIISIMH HE JIUILE HAJIAI0Th TIepeBary pi3HUM KaHajlaM, a i SKiCHO TMO-pi3HOMY B3a€MOJIIOTh 13 OpeHIamMu
BIIPOJIOBXK yCchoro nuraxy kmienta [2]. M. Ansec I'omec ta T. Maiizen (2023) omnepamioHami3yoTh 11e 4epe3
JOTHPHUETAITHUH aTOPUTM CETMEHTAIlil, 0 PYXaEeThCs BT 300py MaHUX depe3 MpeACTaBICHHS KITiEHTa i aHa-
JTHYHY 00pOOKY J0 iHAMBIIyali30BaHUX CTPATeTil TAPTreTUHTY — 13 3aCTOCYBaHHAM METOIB KJIaCTEepH3allii,
knacudikaiii Ta acouiaTuBHUX mpaBui [7]. YeTBepTuii OJOK OXOILTIOE CTPYKTYpPY MPHUUHSATTS PIillIeHb: POIb
KOHTaKTHOT 0cOOM B Mpolieci 3aKymiBii (iHiliaTop, oco0a BIUIMBY, KIHIEBHH yXBaJllOBay pilIeHHs a00 KOpHC-
TyBau), IOTOUHHH €Tall 3aKyIiBEJIbHOTO MPOIECY i CTYIIHb TEPMIHOBOCTI MTOTPEOH.
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MacuB jaHuX, JOCTYIMHHX JUIS MJITPUMKH TaKOi CETMEHTAIlil, CyTTEBO PO3IIUPUBCS OCTAHHIMH POKaMH.
M.C. Hirir (2025) 3a3Hauae, 10 TEXHOIOTii BEIMKHX JAHUX YMOXIIMBIIIOIOTH CETMEHTAIIII0 HA MiKpOPiBHi 3a-
BJISIKM arperyBaHHIO CTPYKTYPOBAHUX 1 HECTPYKTYPOBAaHUX JIAaHUX 13 COIIAIbHUX Mepexk, BeONeperisiiiB, BH-
KOpPHUCTaHHS 3aCTOCYHKIB 1 icTopii mokymok [5]. 3. 3ape, A.lL. Cidar ta M. Kaparac (2025) 101ar0Th, 10 IIOTOKA
JaHUX Y pealbHOMY 4Yaci 3 pi3HUX JPKepest IeAall YacTile BKIIOYAlOThCsl B MOJET CerMeHTallil, i ABULIYI0uH
TOYHICTB TTPO(DTIB KITIEHTIB TOHA TE, IO JO3BOJISIOTH TOCATTH JIMIIE iCTOPUIHI TpaH3akmiiHi maHi [10]. Ha
MetozonoriuHiii mexi I, Ban (2025) nemoHcTpye, 110 TiOpUAHUN MiJXiJ, 0 MOEJHYE TUEPEHITiaTbHY €BO-
JIOLIiI0 Ha 0CHOB1 Q-HaBYaHHS 3 KiacTepu3aui€eio k-cepeanix i3 Bukopuctanusam PCA aiist SMEHILICHHS po3Mip-
HOCTI Ta HaBYaHHS 3 MiIKPITUICHHAM [T ONITUMI3allli TapaMeTpiB — I0CsATae TOYHOCTI cermenTarii 95,78% na
CKJIQJIHUX HA0Opax JIaHUX, BUMICPEKAIOUH K TPaIuIliiiHi k-cepe/iHi, Tak 1 iHII MeTaeBpUCTUYHI MeToH [§].
3 o1y Ha 00cAT (POBUX MOBEIIHKOBUX JIaHUX, 110 TeHepye [ T-aymuTopist, et 00uuCIIoBamIbHIH 111 X111
€ 0CcO0IHMBO TIEPCIIEKTUBHIUM IS TaTy3i.

Ha ocHOBI okpecnieHnX BHIIE KPUTEPIiB CETMEHTAIll MOKHA BHOKPEMUTH I1°SITh BiIMIHHUX CEIMEHTIB Lli-
0BOI ayauropii urst [ T-kommaniii. ix y3araJbHeHO B Taomui 1.

Tabmung 1
BinminHi cermenTH miiboBoi aynuTopii ais IT-komnaniii
Ne CerMeHT IlpiopuTteTHi KaHaIM IIpiopuTeTH KOHTEHTY
Texniuni criemianictu | GitHub, Stack Overflow, Habr; Texuiuni JoxymenTartist AP, HaBganpHi MaTepiainy,
1 [(CTO, DevOps, BeOiHapH; mpodiTbHI KOH(pEPEHIIil Ta JIOCTYTI JIO TIICOYHMIII/TECTOBOTO
PO3POOHHKH) MiTanu CepEeIOBHIIA, TEXHIYHI KSHCH
. . . . . Kanbkynsaropu ROI, 6izHec-keiicu
bi3Hec-KepiBHUKH LinkedIn; email-mapkerunr; Opudinru nus yisrropu B o L
2 . e . CTpaTerivHi aHATITHYHI MaTepiay,
(CEO, CFO, COO) |kepiBHUKIB; ALJIOBI MeJia . .
iHporpadika
. . . |[ToBimomIIeHHS B 3aCTOCYHKY; 0a3a 3HaHb; | Bigeoinctpykmii, FAQ, koHTeKCTHI
3 | Kinnesi kopuctyBadi B . YHKY: ’ M pyKui, Q.
CHUIBHOTHI popymu; email-po3cuiiku I1IKa3KHU, IPUMITKH JI0 OHOBJICHB IPOIYKTY

[TapTHEpCHKI OpTAJIH; CHUIBHI

IT-naptaepu Ta Texuiune nHaByanus, nporpamu MDF,

4 1. MapKETHHTOBI 1HIIIATUBY; cepTU(IKAIliiTHI .
IHTETpaTopH . MMapTHEPCHKI KeiicH
MIPOTPaMH; 3aKPUTI 3aX0TH
. . PanHiit 10CTyN, €KCKITIO3UBHI OTIISIN
IT-cninpHOTH Ta Bnoru; YouTube; mogkactu; X (Twitter); . HAOCTYT, CKC Ad,
5070 o CHLUIBHO CTBOPEHHU KOHTEHT, aHAIITHYHI
JiIepu TyMOK npodeciiiHi CoibHOTH

Marepianm
IDicepeno: cknadeno asmopom Ha ocHogi [1-16]

[Tepmmii cerMeHT — TEXHIYHI CHEIliaTiCTH Ta pO3pOOHUKH — OXOILTIOE IHKEHEPIB, apXITEKTOPIB PIIICHB,
DevOps-(haxiBiiB 1 TEXHIYHUX AUPEKTOPIB, SKi OIIHIOIOTH MPOIYKTH HacaMIlepea 3a TEXHIYHIUMH IepeBara-
MHU: SIKICTIO crienudikamiid, CyMICHICTIO 3 HAasBHOIO 1H(PACTPYKTYpOIO, IMTMOMHOIO i YiTKICTIO JOKYMEHTALIi1.
M. Paec, B.-JIx. Xan Ta K. [lamarremic (2025) 3a3Ha4atoTh, 10 115 ayTUTOPIS IIHYE MOKIIUBICTh CAMOCTIHHO
OIIHIOBATH MPOAYKT 1 B3a€MOJISITH 3 HUM, a TAKOXK HAJa€ BEJIUKOTO 3HAYCHHS IHCTPYMEHTaM CEMaHTUYHOTO
PO3YMIiHHS 1 TOCHIIKEeHHS KOHTEKCTHUX MaHuX [3]. BiAmoBiqHO, KOMyHIKaIlis 3 MM CETMEHTOM Ma€ OyTH Ha-
CHYEHOIO iH(pOpMaIIi€ro i TEXHIYHO JOCTOBIPHOIO — MAPKETUHTOBI MOBIIOMIICHHS, 110 MEePEOiIbITYIOTh MOX-
JIUBOCTI 200 MPUMEHIIYIOTh CKJIAIHICTh, IIIBUJIIIE BIIIITOBXHYTh, aHIXK IMEPEKOHAIOTH.

Hpyruii cerMeHT — Gi3HECc-KepiBHUKH Ta CTaPIIli yXBaJIIOBayi pillieHh — CTABUTH 30BCIM iHIIIE KOMYHIKaIliifHe
3apaHHs. L[MX MOKyMIlB [IKaBIsATH pe3yabrary, a e yHkiii. M. Kamita6i, X. Osrit ta [x.H. Axmen (2025)
BUSIBUIIM, 110 IM(POBI MAPKETHHIOBI CTpaTerii MO3UTHBHO BILIMBAIOTH HA 3AJIyYEHICTh Li€l rpynH, IpUIoMy
II0Ca/I0Ba POJIb BUCTYIIAE MOJEPATOPOM, TOOTO TOI-MEHEDKEPH PearyroTh Ha IIU(PPOBUI KOHTEHT iHAKIIE, Hi’K
ixHi TexHiuHi kojieru [4]. T. bamup Ta iH. (2024) 10BOIATS, 10 KoMIIaHii 3i 3pioto [II-iHdpacTpykTyporo Ta
MOKJTMBOCTSIMU KJIIEHTCHKOI aHATITUKA HA OCHOBI JIaHUX Kpallle MiATOTOBJICH] /10 aHATITUYHO 00T PyHTOBAHOI
KOMYHIKaIlii, sIKy mMiHyoTh crapir mokymili [6]. K. XomOypr tTa M. Timep (2023) momatoTh, 10 TS i€l aymn-
TOpIi 3arajbHa SIKICTh JIOCBIJly YIPaBIiHHS BiTHOCHHAMH, 30KpeMa y3TOMKEHICTh y BCIX TOYKAX KOHTAKTy U
LLTICHICTB IaHUX NUIAXY KIII€HTa, 0€3I10CcepeIHhO BIUTMBAE HA OILIHKY IMOTSHIIHHOTO MOCTa4yalbHUKA i TOTOB-
HICTB 710 TapTHepcTBa [9].

Kinuesi kopucTyBadi, TpeTiii CErMEHT, MarOTh BY>KUHMH 1 0111 Oe3nocepeHiil Habip moTped: BOHU XOUYTh
MIPOAYKTIB, AKi MPAIIOOTh IHTYITHBHO, JIHCHO KOPUCHUX MaTepiajiB /Ui ajanTarlii Ta JOCTYITHOT TeXHIYHOI
MiATPUMKH, KOJTM BOHA NOTpiOHA. L[eii cerMeHT pifko € yXBajroBayeM pilieHb, OJHaK HOTO TMOBEAiHKA TiCIs
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BIIPOBAHKEHHSI MOKE CYTTEBO BIUIMBATH HA PILICHHS MO0 MPOJIOBKECHHS Ta PO3MIMPEHHS KOHTPAKTY, 10 PO-
OUTh HOTO KOMEPIIMHO 3HAYYIIIMM 11032 MEKaMH IMOYATKOBUX 3aKYITiBEIbHUX IOBHOBAXKCHbD.

YerBepruii cerment — I T-napTHepu Ta iHTErparopu — 3aiiMae 0COOIUBE CTPYKTYypHE CTAaHOBHILE HA PUH-
Ky: BOHU € OJIHOYACHO KJIi€HTaMH, KaHAJTLHUMU TapTHEPAMH 1 CIiBBUPOOHWKAaMHU MiHHOCTI. KoMmyHikaris 3
€0 TPYTIOI0 Ma€ BioOpaXkaTH ITI0 CKIIAIHICTh, IIPOITOHYIOYH HE JIUIIE TEXHIYHE 3a0€3MeUeHHs, a i KoMep-
HiHHY Ta MAapKETHHIOBY HIJITPUMKY, SIKa JIOTIOMarae iM e(eKTUBHO TIO3HIIIOHYBATH PIIICHHS JIJIsl BIACHHX
KITI€HTIB.

[I’situit cermenT — [T-cninbHOTH Ta JIiIEpH JYMOK — €, Ha IyMKY JTOCIIiIHUKIB, HAHOUIBIL CTpaTerivHo He-
noorineanM. C. Axmen Ta iH. (2024) 3a3Ha4aloTh, 0 KOHTEHT, CTBOPSHUN KOPUCTYyBa4aMH, BUKJINKA€E 3HAYHO
OinbIie TOBipH, HIXK TPAAWIIiHI MAPKETHHTOBI MaTepiaid, o pOOUTH JiZepiB [yMOK HENMPOTOPIIITHO BILIH-
BoBUMH y (hopmyBanHi cipuitaTTa [T-6penay [15]. I. Ilerposa, 1. Jsuyk Ta C. 3aiines (2025) migkpimiow0Th
Ie eMITIPUYHO, MTOBIIOMIISIIOUH, IO cepell onuTaHux B2B-nokymiiiB peanbHi KeHCH 3 TOCTOBIPHUX JKepel y
crinbHOTI 80% pecnoHACHTIB HA3WBAIOTh HABAKIMBIIIUM YHHHUKOM (hopMyBaHHs goBipu [11].

CyyacHa MapKeTHHIOBa aBTOMATH3allisl Ta MTYYHUI 1HTEICKT BIIKPHBAIOTh HOBI MOMIJIMBOCTI JUIs pealti-
3amii ommcanoi Bue cucremu cermenTanii. M.C. Hirit (2025) cTBepmkye, 110 BENNKi AaHi yMOXKIIHBIIOIOTH
CIIpaBi TUHAMIYHY CETMEHTAIIII0 — HE JIUIIE aHali3 MIUHYJIO! TIOBEIIHKH, a i alanTallito B peaIbHOMY Jaci Ha
OCHOBI IMOTOYHUX B3a€MOiH 1 koHTekcTHUX curHamiiB [S]. M.C. Kacem, M. Xamaza Ta 1. Tamxk-enuin (2023)
BHOKPEMIIIOIOTh KOHKPETHUH BHECOK METOJIB MAlIMHHOTO HAaBYaHHS, 30KpeMa JCPEB PILICHb i alrOpPUTMIB
OyCTHHTY, Y TIBHIIEHHS TOYHOCTI IPOTHO3YBaHHS MOJIeIIel KyIliBeIbHOI MOBeiHKH [1].

I'. Ban (2025) no3nayae MeTOOIOTIYHY MEXY B it ramysi: cucrema QDE-Kmeans iHTerpye 3MeHIIEHHS
po3MmipHOCTi Ha ocHOBI PCA 3 nmudepeHItiansHOI0 eBOMOIIEI0, KePOBaHOI Q-HaBYaHHIM, JOCITA0YHN TITBU/-
KOCT1 301KHOCTI ¥ TOYHOCTI CErMEHTAIlil, [0 CYTTEBO MEPEBUINYIOTh MOKa3HUKHU TPAJUIINHUX MiAXOMIB Ha
peaslbHUX TPaH3aKUiMHUX JaHUX KIi€HTIB [§]. Xova mpakTHYHE BIPOBAKECHHS TAKMX METO/IB OTpedye 3Ha-
YHOI iH(PACTPYKTYpHU NaHUX, 3aralibHa TPAEKTOPIsl € OYSBUIHOKO: OOYMCIIIOBAIBHI IMiIXOU 10 CerMEHTaIlii
CTalOTh BOAHOYAC HOTYKHIIINMH 1 JOCTYIHILIMMHU.

3. 3ape, A.L. Cigar Ta M. Kaparac (2025) mommuproroTs 1ieii apryMeHT Ha NMPESIUKTHBHY aHAJITHKY, 3a-
3HAYAI0YH, 110 3IaTHICTH MepeadadaTH MoTpedr KIIEHTIB 0 TOTrO, SIK BOHH HaOyBalOTh SIBHOI'O BHUPAXKCHHS,
JIO3BOJISIE OpraHi3allisiM MEePEHTH BiJl pEaKTUBHOTO JI0 MPOAKTUBHOIO 3aJy4YCHHS, 110 € 0COOJIMBO IIIHHUM B
IT-cepenoBumax, e 3anodiraHHs BiATOKY KJII€HTIB 1 YIPaBIiHHS IXHBOIO JOBIYHOIO IIHHICTIO € KIIFOUOBUMH
xoMepiitanMu 3aBnanasamiu [10]. 3rigqao nocmimxenns T. Tasop, JI.JI. [onen Ta V. llmirens (2023), nudepen-
LilOBaHe IIHOYTBOPEHHSI HA OCHOBI CETMEHTIB JIa€ BUIIUH CYKYITHHIA TOXiM, HiXK YHi(iKOBaHe IiIHOyTBOPEHHS,
MIPUYOMY PI3HUII HAHOIIBII BiT4yTHA TOAI, KOJIW CETMEHTH JIEMOHCTPYIOTh HEOIHOPIAHY €IaCTHYHICTh TO-
muty [14].

Iarerpanis CRM-cuctem, miargopM MapKeTHHIOBOi aBToMarusaiii Ta iHcTpyMmeHTiB ABM (account-
based marketing) 3a6e3neuye onepauiiiny iHdpacTpyKTypy As peanizauii mux moxnuocteil. T. bammp ta
iH. (2024) emmipu4HO BUSBISAIOTH, 1110 KoMreTeHmii y cdepi LI matoTh cyTTeBUil MO3UTHBHMIA BIUIMB HA BCi
Tpu ¢azu Ky B2B-mapketunry — ynpasininas iHQopMaiero, IiaHyBaHHI i BUKOHAHHS — IPUYOMY YIIpaB-
JiHHA 1H(OpMALIi€I0 Ta BUKOHAHHS Oe3M0CepeIHbO BIUTMBAIOTH HA JIOBIUHY LIHHICTH KiieHTa [6]. M. Kawmiia-
01, X. Osrit Ta Jlx.H. Axmen (2025) nonatoth, mo nudpoBi MApKETUHTOBI CTpaTerii, o0y 0BaHI HABKOJIO
MEPCOHANI30BaHUX IHTEPAKTUBHUX B3a€MOJIH, 1AIOTh MOMITHO Kpalli pe3yJabTaTy 3aJlydyeHOCT] KIi€eHTiB [4].
M. Angec I'omec ta T. Maiizen (2023) 3ayBaxkyIOTh, III0 X04a k-CepeHi 3aUIIal0THCSl HAWOUTBII MTOIIHPEHUM
AJTOPUTMOM KJIACTEpH3allii, 3pocTarda JOCTYITHICTh METO/IB TITHOOKOTO HABUAHHS W HaBYAHHS HA OCHOBI
MpejicTaBlIeHb 103BOIIsiE€ (popMyBaTh OibIII HIOAHCOBAHI MPOQisi KITIE€HTIB, MO BiJ0OPaXKalOTh MOBEIIHKOBY
CKJIaJIHICTh, HEOCSDKHY JJIsl TPAJULIHOTO KOHCTPYIOBaHHS O3HaK [7].

EdexruBHa xomyHikamiiina crpareriga ma IT-komnanii He Moxke OyTH 3BeleHa 1O BUOOPY MPaBHIBHHX
KaHaJIiB /17151 KOKHOTO CEIMEHTY OKpeMo. BoHa motpelye iHTerpoBaHoi apXiTeKTypH, LI0 OB’ A3Y€ JIOTIKY Cer-
MEHTaIIii 3 T0OOPOM KaHaITiB, PO3POOKOI0 KOHTEHTY W BUMIPIOBAaHHSM €()EKTUBHOCTI Y IMUTICHUN W iTepaTHB-
HUH c1ocib, mo oOrpyHTOBYeThCs B TepMiHax Teopii IMK: iHTerpamist CTBOPIOE CHHEPTi0 MK €JIeMeHTaMU
KOMYHIKAI[ITHOTO MiKCy, 3a0€3euyoun B3aEMHE ITiJICUJICHHS, & HE CYIePEUHICTh MOBIIOMJICHb Y Pi3HHUX Ka-
HaJax i ToYkax KOHTaKry [15].

3anporoHoBaHuH MmiXix nepeadadae 1m’ aTh MOCTiIOBHUX eTamiB. [lepmmii — cucreMaTnuHuii 30ip 1 aHami3
JTAHWX: TIOBETIHKOBI JaHi 30MparoThCs 3 aHAITHIHUX Tutatdopm, CRM-cucteM Ta iHCTpYMEHTIB MOHITOPHHTY
r(poBoTO CIIiy, HOPMYIOUH EMITIpHYHY OCHOBY, Ha SIKii Oy/TyeTbCs CerMeHTaIlis.
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Hpyrwuii etan — J@HaAMIYHA CETMEHTAIliS 3 BUKOPHCTAHHAM QJITOPUTMIB MAIIMHHOTO HABYaHHS Ha OCHO-
Bi noeHaHHA (ipMorpadiyHuX, TeXHOrpadidHUX 1 TOBEIIHKOBUX KPUTEPIiB — HE SIK OJHOpa30Ba BIpaBa, a
sIK Oe3mepepBHUI MPOLEC, IO OHOBIIOETHCS B Mipy HaAXOIKEHHS HOBHX AaHUX. SKiCTh mepcoHamizamii Ha
MOJIANTBIITNX eTanax 0e3MOCepeHbO 3AIEeKUTh Bl PETEIHFHOCTI WX TOYATKOBUX CTajiil — 300py i aHami3y
nmaHux [7].

Tperiii etan mependadae po3poOIeHHS CETMEHTHO-CITEN(DITHNX KOMYHIKAIIMHUX CTPaTeTii: BU3HAYCHHS
ONITUMAJILHOTO KaHAIHOTO MIKCY, ()OpMaTiB KOHTEHTY M 4aCTOTH KOMYHIKallii /Uil KOYKHOT ayZIuTOPHOT TPYIH
Ha OCHOBI OBEIIHKOBUX NPO]iIiB, OTPUMAaHUX Y XOA1 CErMEHTALITHOTO aHai3y.

UYeTBepTHii eTan — OMHIKaHaJIbHE BIIPOBAKCHHS: 3a0€31EUEHHSI y3TOIXKEHOCT] MOBIIOMIJICHb y BCiX TOUKax
KOHTaKTY 3 OIHOYACHOIO ajanTariero Gopmary, IUONHU 1 TOHY 10 crienniku KoyKHOTO KaHaiy. [lepconamiza-
11is1 Ha PiBHI IIJTAXY KIIi€HTA MOTpedye IIMOOKOTO PO3YMIHHS TOTO, SIK Pi3HI TUIIH KITIEHTIB PyXalOThCS /10 PillleH-
Hst 1ipo nokymKy [2]. K. XomOypr ta M. Timrep (2023) mponoHyoTh oriepaliiiiHi 3acajiy bOro 4epe3 KOHCTPYKT
CIMC, cTBepIKyIOUH, 0 KOMITaHIT MalOTh OJHOYACHO 3aKPIILTIOBATA KOMYHIKAIIFO B IIIHHOCTI JJIsl KIIIE€HTA,
MiATPUMYBATH y3TOXKEHICTh TOUOK KOHTAKTY, IHTErpyBaTH JlaHi LUIXY KIJIIEHTA 3 PI3HUX JDKEpE 1 31iHCHIOBaTH
LiJIeCHPSIMOBaHUH KOHTPOJIb HaJl KIIIOUOBMMH TOYKAMHU B3a€EMOJI1 BIIPOIOBXK YCHOTO LIUKITY BITHOCHH 3 KIIi€H-
toMm [9]. . Ilerposa, 1. Isayk Ta C. 3aiines (2025) nogaroTs mratdhopMHUi BUMIp, 3a3Ha4arodn, mo LinkedIn
3aJIMIIA€ThCS. OCHOBHUM KaHajioM Juis npodeciitnoi B2B-komynikanii B IT, Toai sSIK KOHTEHT-MapKeTHHT Ha
YouTube Ta B Telegram Bigirpae cyTTeBy poib y (OpMyBaHHI JOBIpH i eKCriepTHOTO NO3UIioHyBaHHs [11].

[I’siTuit eran — Ge3nepepBHUI MOHITOPUHT Ta iTepaTUBHE BAOCKOHaNeHHs. KoMyHikamiiiHa cTpareris Mae
po3mIsiAaTrCs SIK JUHAMI4HA cUCTeMa, a He (PiKcOBaHUI IUIaH: MOKa3HUKH €()eKTUBHOCTI i 3BOPOTHHM 3B'S30K
BiJI aymuTOpii MarOTh IOCTIHO HAIXOMUTH Ha3ad IO MOJEJIeH cerMeHTallii Ta BUOOpy KaHalliB, 3a0€3Meuy0un
TOM BUJI aJJaNTUBHOT MAPKETUHTOBOI MTPAKTUKH, SIKOTO BUMarae TeMm po3BUTKy [T-ramysi.

Hackpi3zHuMm BUMipoM, 1110 IPOHM3YE BC1 I'SITH €TAIB 1 3aCIIyTrOBY€ OLIBIIOT yBaru SK y AOCHIDKEHHSX, TaK
1 Ha MPaKTHL, € Y3rO[DKEHICTh MK MpoakaMu i MmapkeTuHrom. Y B2B-kommnanisx IT-cekropy ¢ynkuii map-
KETHHTY Ta MPOAAXIB HEPIAKO MPALIIOIOTH 13 HETOBHUM B3a€MHUM PO3YMIHHSM, IO TOPOIXKYE CYHNEPEUHOCTI
1 HETIOCTIAOBHICTH Y KIIiEHTChKOMY nocBimi. M. Paec, B.-/[x. Xan Ta K. [Tamanremic (2025) neMOHCTPYIOTS,
10 3ay4eHHs (axiBIIiB i3 TPOJAXKIB JI0 MPOIIeCcy CerMEHTAIlIT i iHTeprpeTaliii pe3yabTariB CyTTEBO ITiJIBHIIYE
MPaKTHYHY IIHHICTh aHATITHYHUX BUCHOBKIB [3]. B. Kapnenko Ta A. llumr (2024) 3a3Ha4aroTh, 1m0 iHCTPY-
MEHTU MapKeTHHTY Ha ocHOBI LI He nuie miaTpuMyIoTh 3aIy4eHHsS HOBUX KJII€HTIB, a i TOKpAIylOTh B3a-
€MOJIIFO 3 HassBHUMH, a MPEIUKTUBHA aHATITHKA JIa€ JieBy iH(OpMAIIito PO yrnoAo0aHHs KII€HTIB 1 PUHKOBI
TeH/IeHIIii, 6e31mocepeTHh0 KOPUCHY SIK JJIs PO3POOSIEHHS MPOAYKTY, TaK i Il BUXOAY Ha pUHOK [13].

BucnoBku. JlocmimkeHHs, o OyJIo TPOBEICHE, JO3BOJISIE 3pOOUTH KiJIbKa KITFOUOBHUX BHCHOBKIB MO0
CerMeHTaIlil IIbOBOT ayuTOpii Ta ajanTalii KOMyHIKaIllIHHAX KaHAJIB BIAMOBIAHO J0 CIEHU(PIYHUX YMOB
IT-puHky.

XapakrepHi pucu [T-ramysi — TexHiuHa CKIaJHICTh MPOAYKTIB, KOJEKTHBHI i OararoeTarnHi npoLecH 3a-
KYHIiBIi, pi3HOMaHITHICTh 1HPOPMAIIHHUX MOTPEd CTEHKXON/IEPIB 1 TNIOOATBHUN XapaKTep KOHKYPEHIIil — po-
OJIATH CTAaHAAPTHI MiAXOMU IO CETMEHTalii HeqocTarHiMu. EdeKkTnBHA cerMeHTallis B IIbOMY KOHTEKCTI IT0-
TpeOye OaraToKpuTepialbHOI CUCTEMH, 10 OXOILTIOE (ipMorpadivHi, TeXHOTpadiuHi Ta MOBEIIHKOBI BUMIpH
I peanizyeThes uepes CTPYKTYpOBaHHI NpoLec Big 300py JaHHUX uepe3 aHaTITHYHY 00poOKy J0 HiecpsMo-
BaHUX JIH.

BuokpemiieHo 11’ sITh CETMEHTIB 1ibOBO1 ayauTopii I T-koMmaHiii — TexHiI4HI cnemianicTi, Oi3Hec-KepiBHH-
KW, KiHMeBi KopuctyBadi, IT-mapraepu i inTerpatopu, [T-CIIBHOTH Ta JIiIepu TyMOK — KOJKEH 13 SIKHX Mae
BJIACHY JIOT1KY IPUUAHSATTS PillieHb, IPIOPUTETHI KOMYHIKAIIHI KaHAJH i O4iKyBaHHs 010 KOHTEeHTY. Komep-
LiHUN BUCHOBOK € OJHO3HAUHUM: KOMIIAHi1, [0 CHCTEMaTHYHO PO3MEKOBYIOTh 1Ii TPYNHU W aJanTyOTh CBOI
CTparterii BiNOBIIHO, Kpallle MiATOTOBICHI 0 MakcUMi3allii sk e(eKTUBHOCTI B3a€MOJIi, TaK i MOTEHIiAITy
JIOXOMY BiJl KJIIEHTCHKOI Oa3u.

EdexTuBHa aganTaiis KaHaIiB MOTpeOye iIHTETPOBAHOTO ITi IXOY, IO CTIUpaeThest Ha mpuHImmm IMK, omHi-
KaHaJbHY MEePCOHATI3AINI0 Ta Cy4acHy MapKeTHHTOBY aBTOMarn3amio. IIpiopureTomM € He MPOCTO BiAIMOBIA-
HICTh KaHAJIIB CErMEHTaM, a 3a0e3IeUeHHS Y3rOJKEHOCTI MOBIJIOMIICHB Y BCIX TOUKAaX KOHTAKTY 3 OJIHOYaCHOIO
ajanrauiero GopMary i IMOMHU 10 KOXXHOTO KOHTEKCTY. PO3BUTOK CLIPOMOXKHOCTEH A0 YIPABIiHHS IIISIXOM
KIII€HTA — BKJTFOUAIOYN 3aKPIIUICHHs I[IHHOCTI, Y3rOKEHICTh TOYOK KOHTAKTY, IHTETPAIlif0 JaHUX 1 KOHTPOIb
HaJ )KUTTEBHM IIHKJIOM — CTAa€ KPUTHYHO BaKJIMBOIO OpraHi3amiifHOI0 KommeTeHtiero mis 1T-kommanii, ki
nparHyTh OyayBaTu TpuBKi B2B-BigHocHHU.
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3pemTolo, Nporpec y aHaIiTHIlI BEJMKHUX JaHUX, IITYyYHOMY 1HTEJIEKT] Ta MAITMHHOMY HaBYaHHI BiJIKPHUBA€E
SIKICHO HOB1 MOXIMBOCTI JJIsT TUHAMIYHOI cerMeHTallii B peasbHOoMY 4aci B [T-ramy3i. ['iOpuani oOumciio-
BaJIbHI IMiIXO/TH, 110 TIOEAHYIOTh HABYAHHS 3 MAKPIIIICHHSM 13 aTOPUTMaMH KJIacTepH3arllii, HUHI 10CATaloTh
TOYHOCTI CerMeHTalii moHax 95%, 110 € cyTTEBUM KPOKOM yIepe MOPIBHIHO 3 TpaAuLiiHuMu MeTogamu. L1i
TEXHOJIOTIi 103BOJISIIOTH [ T-KOMIaHisIM BUHMTH 32 MEKi CTaTUYHUX NPOQiIiB aymuTopii i epeiTn 10 afanTus-
HOTO, KOHTEKCTHO-OPIEHTOBAHOTO MAaPKETUHTY — II[0 3PELITOI0 MiIBUIILYE AOBIYHY IIHHICThH KII€HTA W 3Mill-
HIOE JIOBTOCTPOKOBI KOMEPIIiHHI BiTHOCHHH, HA SIKUX TPUMAETHCS Taly3b.

ITomanbmi AOCTIMKEHHS] MAlOTh EMITIPUYHO TIEPEBIPUTH 3alPOMOHOBAHY CHCTEMY CETMEHTAIlli Ha Mare-
piami ykpaincekux IT-xommasiii, po3poOWTH KiJTbKICHI MMOKa3HUKHU JUTA OI[iHIOBAaHHS €()eKTUBHOCTI ajanTarii
KOMYHIKaI[IHHUX KaHAJIB y PO3pi3l ayJUTOPHUX CETMEHTIB, a TAKOXK TOCIIIUTH, SIK TeHePaTUBHUHN MTYYHUN
THTEJIEKT TpaHCPOPMy€e MapKeTHHToB1 KomyHikanii B [T-ramys3i.
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VIK 658.8:004

JEL L86, M31

Bornanos Biktop BikTropoBuy, acripanr, [IpuBarauii Buluii HaBuambHUH 3aKiaja «EBpONEHChKINA YHIBEPCH-
TeT». CerMeHTAaNlisl HiTLOBOI ayTUTOPIl Ta aganTanisi kaHadiB komyHikanii B I'T-ramysi.

VY cTarTi KOCHiHKEHO 3acaay CETMEHTAITIT ITITbOBOI ayqUTOpii Ta ajanTamii KaHaaiB KOMYHIKaIll 3 ypaxyBaH-
HaMm cnenudiku 1T-ramysi. JloBeneHo 0OMeXeHICTh TPATUIIIMHNX i IXOIB 0 CETMEHTAIIi IS BHCOKOTEXHOIIO-
riugoro B2B-cepenosuma. [IpoananizoBano cy4acHi Mojelni MOBEAIHKOBOI, OMHIKaHaJIbHOI Ta Al-opieHTOBaHO]
cerMeHTarii. 3amponoHOBaHo OaraTokpuTepiagbHy Moaenb s [T-kommaniii, mo oxomtroe dpipmorpadivni, TeX-
HOTpadivHi, TOBEIIHKOBI MapaMeTpH Ta CTPYKTYPY MPUIHATTA pilieHb. BHOKpeMIIEHO IM'ITh CETMEHTIB ayAuTOPIi
Ta BH3HAYCHO PEJICBAHTHI KaHAIM KOMYHIKAIIi I KOKHOTO 3 HuX. OOTrpyHTOBAHO MOIITBHICTH BUKOPUCTAHHS
I, CRM-cuctem i MapKeTHHTOBOT aBTOMATH3aIlii JJIS MMiABUIIECHHS e(EeKTHBHOCTI KOMYHIKAIlIi Ta 3pOCTaHHS
MIHHOCTI KiTieHTa. [IpakTHaHa MIHHICTD JOCTIIKEHHS MOJISTAE Y MOXKIIMBOCTI 3aCTOCYBaHHS 3alIPOMIOHOBAHOT MO-
JeTTi yKpaiHChbKUMU Ta MDKHApOTHUMH [ T-koMmaHisiMu A7 TOCHIIeHHS] KOHKYPEHTHUX MO3HUIIiH Ha TI00aIbHOMY
PHHKY.

KuarouoBi ciioBa: cermeHTariis puHKY, [[iTbOBa ayJJUTOPis, CETMEHTAIlIS ayANTOpii, MApKETHHTOBI KOMYHiKaIlii,
IT-xommanii, B2B-mapkeTunr, 1ud)poBuii MapKeTHHT, IITYYHUN 1HTETIEKT, OMHIKaHATbHICTb.
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Viktor Bogdanov, Postgraduate Student, Private Higher Education Establishment “European University”.
Target audience segmentation and adaptation of communication channels in the IT industry.

The article examines the theoretical and practical foundations of target audience segmentation and communication
channel adaptation in accordance with the specific features of the IT industry. It is substantiated that traditional
segmentation approaches based mainly on demographic and geographic criteria are insufficient for the high-tech B2B
environment, where purchasing decisions are made collectively and sales cycles are complex and lengthy. Modern
scientific approaches to behavioral, omnichannel, and Al-driven customer segmentation are analyzed. A multi-
criteria segmentation model for IT companies is proposed, incorporating firmographic, technographic, behavioral
factors, and decision-making structures. Five key target audience segments for I'T companies are identified: technical
specialists, business executives, end users, IT partners and integrators, as well as IT communities and thought
leaders. Priority communication channels and relevant content formats are determined for each segment. A step-by-
step approach to building an integrated communication strategy is developed, including data collection, dynamic
segmentation, content personalization, omnichannel implementation, and continuous performance optimization. It
is proven that the use of artificial intelligence, CRM systems, marketing automation, and big data analytics creates
broad opportunities to improve marketing communication efficiency, enhance customer engagement, and increase
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customer lifetime value. The practical significance of the study lies in the possibility of applying the proposed model by
Ukrainian and international IT companies to strengthen their competitive positions, improve market responsiveness,
achieve sustainable growth, and expand strategic opportunities in the global market. The research findings contribute
to the development of specialized marketing frameworks tailored to the unique structural characteristics of the IT
industry. The proposed recommendations provide actionable guidance for aligning segmentation strategies with
channel selection and content development in B2B technology markets, thereby bridging the gap between academic
theory and industry practice.

Key words: market segmentation, target audience, audience segmentation, marketing communications, IT
companies, B2B marketing, digital marketing, artificial intelligence, omnichannel strategy.
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