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Beryn. YV cyuacHHX yMmoBax pPO3BUTKY IIO0AaBbHOTO PHHKY pPO3APIOHOI TOPTIBII CIIOCTEPIracThes
TEHEHITiS 10 M PoBOi TpaHchopmMarlii Ta aKTHBHOTO BIIPOBAHKCHHS OMHIKaHATLHUX cTparerii. [locunenus
KOHKYpEHIIii, 3MiHa CIIO)KMBYHX YMOAOOAHb Ta 3pOCTaroda poilb iH(POPMAIiHHIX TEXHOJIOTIH 3yMOBIOIOThH
HeOOXiHICTh amanTarii Oi3Hec-MoJIeNIel MmiIMTPUEMCTB /0 HOBHX BHUKJIHKIB. TpaaumiiHi ¢opmaTi B3aeMomii
3 KJII€EHTaMH, Opi€HTOBaHiI Ha (i3W4HI 00’€KTH Mpojaxy abo oOMekeHY KiJIbKICTh KaHaliB KOMYHiKalii,
MOCTYIIOBO BTPA4YarOTh CBOKO €(PeKTUBHICTh. BogHOUAC OMHIKaHATBHUM MiAX1, 0 Nependadae iHTErpoBaHy
B3aEMOJIII0 MDK PI3SHUMH KaHaJaMH MPOAAXy, CIpPHs€E MiABUIICHHIO DPIBHS JOSJIBHOCTI CIOXHBAa4iB Ta
3pOCTaHHIO MMPHUOYTKOBOCTI ITiITPHUEMCTR.

[lompu 3Ha4HUMil iHTEpeC 1O KOHLEMLil OMHIKaHAJIbHOCTI, 3aJUIIAETHCS BIAKPUTHM MUTAHHSA LIOAO il
€KOHOMIYHO1 e()eKTHBHOCTI B yMOBaX YKpaiHCHKOTO PHHKY. BinbIIicTh HOCIiAKeHb (POKYCYIOThCS Ha 3arajbHUX
acrekTax HUQpoBizamii pUTEily, TONi SK EMMIpHYHI OLIHKH EKOHOMIYHOTO e(eKTy BiX iMIUIEeMEHTAalil
OMHIKaHaJIbHUX CTparerii € HEeJIOCTaTHhO CHUCTEMAaTH30BaHMMHU. BiJCyTHICTh YITKHX Ta C(OKYCOBAHUX
MiZAXOMIB 10 OLIHKK (DiIHAHCOBUX pE3YNIbTATIB, 30KpeMa PEeHTA0eNbHOCTI Ta 3MiHM ONEpamiiHUuX BHTPAT,
yCKIIanHioe (opMyBaHHS e(DEKTUBHUX YIIPABIIHCHKUX PIllieHb Y cepi po3apiOHOT TOpTiBii.

Hudpora tpanchopmarist po3apiOHOI TOPTiBII 3HAYHO 3MIHIOE TPaIWIiiHI Oi3HEC-Mozemi, 0COOIUBO B
ranysi fashion-pureiiny, 1e moBeniHKa CIOKMBa4a € HaA3BHYAHO ArHamivyHOIO. [locnineHHS KOHKYypeHLii,
PO3BUTOK EICKTPOHHOT KOMEPIIii Ta O4iKyBaHHS KJIIEHTIB 11010 O€31II0BHOT B3aEMO/Ii1 3 OpeH10M 00YMOBIIIOOTh
HEOOXIHICTh BIPOBAKCHHS OMHIKaHAJIbHUX cTpareriii. BogHodac 1jis yKpaiHCHKOTO PUHKY 3aJIMIIAETHCS
BIIKPDUTHM TUTAHHS OI[IHKA €KOHOMIYHOTO €(peKTy TaKuX TpaHCHOpMAIIiii.

OKpeMHM BUKIUKOM IS ITANPHUEMCTB € HEOOXiTHICTh Y3TOMKEHHS Pi3HUX KaHAIIB KOMYHIKAIlii, 110
BHMara€ 3Ha4HMX ()IHAHCOBHMX Ta OpraHi3allifHMX pecypciB. YCHIlIHA IMIJIEMEHTallil OMHIKaHAaJIFHOTO
00CITyroByBaHHS MOTpeOye BIPOBAHKEHHS KOMILIEKCHOTO MiJXOAY A0 YNPaBIiHHA JIAHIIOTAMH MOCTa4aHHs,
AHAJITHKH CIIOKMBUOi MOBEAIHKM Ta aBTOMAaTH3allii MapKeTHHroBUX mpoueciB. [Ipore piBeHp mudpoBoi
3pIJI0CTI OUIBIIOCTI YKPATHCHKMX KOMITaHIM 3aJMIIAEThCS HEMOCTATHIM sl €()EKTHBHOTO BUKOPHCTAHHS
OMHIKaHAIBHUX TexHojorid. KpiM Toro, mpoOiema BIpPOBaPKCHHS OMHIKAHAIBHOCTI YCKIQJTHIOETHCS
BIJICYTHICTIO CTaHIApPTIiB IHTETparlii Mi>k OHJIAH- Ta o(IaifH-KaHAIaMH, 110 MOXKE HETaTHMBHO BILUIMBATH Ha
SIKICTh 0OCITYTOBYBaHHS CIIOKHBadiB [1].

OTtpumaHi pe3yabTaTd MOXYTh CTaTH OCHOBOIO JIJIsl YIOCKOHAJIEHHs Oi3Hec-Moneneit po3apiOHoi Toprismi
Ta pO3pOOKH YIPABIIHCHKUX PillIeHb, CIPSIMOBAHUX Ha MiIBUIIEHHS KOHKYPEHTOCTIPOMOKHOCTI YKPaTHCHKHX
KOMIaHil y udpoBiii eKOHOMIII.

Omisaa ocTaHHIX JKepes MOCHiMKeHb i myOmikamiii. JlocmimKkeHHSIM IMIDIEMEHTAIll OMHIKaHATHbHUX
CTpaTeriii y pUTeini 3aiiMaucs Taki BITYM3HSAHI HaykoBIl, sk JI. B. ['puneBny ta JI. B. Cmotposa [2], axi
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aKIeHTYBaJH yBary Ha (opMyBaHHI KaTeropiifHOro amapary Ta KOHIENTYaJbHHUX 3acali OMHIKaHaJIbHOTO
mapketuary. A. P. Jlerduenko [3] mocmimkyBaB crenudiky moOymoBH 30yTOBOI TMONITHKH IMiAMPHEMCTB Y
KOHTEKCTI OMHiKaHaIbHOI TpaHchopmarii, Tomi sk H. B. IIpockypnina [4] po3kpuBana nmutaHHS mr(pPOBOi
Tparcopmallii MapKETUHTOBOI AisTEHOCTI PO3IPiOHNX KOMITaHIH.

Cepen inozemuux aBtopiB [. PirGi [5] 3ocepeauB yBary Ha MaiOyTHiX (opmaTax TOPriBii i OKpeciuB
POJb OMHIKaHANBHOCTI SIK KJIFOYOBOTO JpaiiBepa po3BUTKY po3apioHoro OizHecy. E. Bpunbiiondccon, Ix.
Xy ta M. C. Paxman [6] oOrpyHTyBaJI IAXOAX O OIIHIOBAaHHS €(EKTiB BiJ iHTerparii oHIaiH- Ta odaitH-
KaHaJlB y cucTeMi OararokanaiasHoro puteiny. B. [Ipana [7] mocmiakyBaB yIIpaBITiHCHKI aCTIEKTH Ta PU3UKH
BIIPOBAKECHHS OMHIKaHAJIBHUX CTPATEriid, 30KpeMa B KOHTEKCT1 IXHbOTO BIUIMBY Ha KOHKYPEHTOCIIPOMOXHICTh
MiANPHEMCTB.

BonHouac 3anumaeThesi HeI0CTaTHBO JOCTIIKEHOI0 MpobieMa BIIPOBaKEHHsI OMHIKaHAJIbHOT cTpaTerii y
cepi fashion-puteiiny Ykpainu, 1110 i BU3HaYa€ aKTyalbHICTh JAHOTO JIOCIIHKESHHS.

Metor0 aocigaeHHs] € TOCHIOUTH pPE3yJdbTaTH IMIUIEMEHTalii OMHIKaHAJbHHUX cTparerii y cdepi
po3apiOHOT TOPTiBII OmATOM; MpoaHATI3yBaTH BIUIMB IHTETparii OHJIAWH- Ta oduiaiH-KaHaIiB Ha Oi3Hec-
MOJIeNTi KOMMaHii, (OopMyBaHHS IEPCOHANI30BAHOTO KIIEHTCHKOTO JIOCBiAY, OCOONMBOCTI aBTOMAaTH3allii
MapKETHHIOBOTO Ta JIOTICTUYHOTIO 3a0e3MeueHHS OMHIKaHAJIFHOTO OOCIYrOBYBaHHS CIIOKMBAYiB; OLIHUTH
¢iHaHcOBI OeHUMapKepu 3aCTOCYBaHHS OMHiKaHaJIbHOTO Tiaxony y fashion-pureiini Ykpainu Ha mpuxiazi
openaie LC Waikiki, Sinsay Ta INTERTOP.

OcHoBHUIi MaTepiaa i pesyabraT. [{udposi TexHOIOTII CYyTTEBO TpaHCHOPMYIOTH TPAAMIIIHHI MOICITI
BeJICHHA Oi3HECY B PI3HUX CEKTOPax eKOHOMIKH, 30KpeMa y cepi po3apioHoi Toprismi. Lludporizattis oxorutoe
SIK BHYTPIIIHI ONepaIlifHi IpoIecH, TaK i MexaHi3MH B3a€MOJil 3 KIHIIEBUM CITOKUBa4YeM. [3 mommpeHHsIM
IHTEepHEeTY, MOOITPHUX AONATKIB Ta aBTOMATH30BAaHKUX PIllIeHb 3HAYHO 3pOCTalOTh OWiKYBaHHS KIIEHTIB LIONO
LIBHJKOCTI 00CIIyrOBYBaHHsI, 3pyYHOCTI JOCTYITy JO TOBapiB i MOCIHYT, a TaKOX iHIMBIiTyami3amii cepicy.
BinmoBigaroun Ha I1i TCHIACHII, MiANPHEMCTBA aJalTYIOTh CBOI Oi3HEC-MOjeNi, iHTerpyroud udpoBi Ta
(hizuuHi KaHAH 30yTY B €TMHY (DYHKITIOHATBHY €KOCUCTEMY.

OpnanM i3 HalleeKTUBHINTUX MEXaHi3MiB Takoi TpaHc(hopMallii BH3HAHO BIPOBAKEHHS OMHIKaHAIIbHAX
CTpaTerii, siKi 3a0e3MedyloTh y3rojkeHe (DyHKIIOHYBaHHSA BCiX KaHAJIB MpoAaxy W KOMyHikauii, — Bixg
TpaIuLiHHUX MarasuHiB A0 HUPPOBUX IUIATHOPM 1 coliadbHUX Melia. B yMoBax TUHaMi4HOTO PO3BHUTKY
TEXHOJIOTIH Ta 3aroCTPEHHsT KOHKYpEHTHOi OopoThOM puTeitnepu 3mymeHi QopmyBaru crparerii,
CIpsIMOBaHI Ha TIOCWJIEHHA THYYKOCTI, KIJII€HTOOPIEHTOBAHOCTI Ta OBrOCTPOKOBOI IKHTTE3IAaTHOCTI
OizHecy. 3ampoBaKCHHS OMHIKAHAJIBHOTO IIIXOAY MOCTA€ SK CTPATETidYHO BAXKIIMBHUI BEKTOpP amamnTarrii
0 HOBUX PUHKOBHUX peajiii i MiABUIIEHHS 3arajlbHOl €(h)eKTUBHOCTI YIPABIIHHS B3a€EMOIIIEI0 3 IIIIEOBOIO
ayaurtopieto [8].

[HTerpauis onnaH- Ta oQaiH-KaHaJIIB JO3BOJISE 3a0€3MEUUTH 3pYUHHN Ta Oe3lepepBHUN KIIi€HTCHKUN
JIOCBIJI, IO CIIPHSIE 3POCTAHHIO JIOSUTLHOCTI CIIOXKKBauiB. BogHouac e()eKTUBHICTH OMHIKAHAIBHOCTI CYTTEBO
3aJIe)XUTh BiJ] 0coONMMBOCTEH Oi3HEC-MOfeNi, TUITy TOBapy Ta CIIOKMUBUOI MOBENIHKH B TIEBHOMY CEIMEHTI
puHKY. PUHOK po3apiOHOT TOPTiBIIi OATOM BUPI3HIETHCS 0COOIMBOIO AMHAMIKOO Ta Uy TIAUBICTIO 10 ITU(PPOBUX
inHoBamid. [loemHaHHS €MOIIHHOI CKIIQJOBOi CIIOKUBUOTO BHOOpPY, BHCOKOI KOHKYpPEHIIi Ta TOTpeOH B
MepCOHANI30BaHii KOMYyHiKallii BUCyBa€ HOBI BUMOTHU JI0 SIKOCTI KIIEHTCHKOro nocBiny. Came TOMy BUHHMKAE
norpeba y GopMyBaHHI CHCTEMHOTO IMiZIXOMY 10 IHTETpaLlii KaHaJliB B3a€MOii, ikuii Ou BpaxoByBaB crieliudiky
ranysi, O4iKyBaHHS CIIOKHMBAJiB 1 cTpaTerivHi Iyl puteinepa. BaxiuBuM € po3poOiieHHsS KOHIENTyalbHOT
MOJIeJli OMHIKaHAJIFHOT B3aEMOJIl B PUTEUIII OIATY SK 1HCTPYMEHTY 3a0€3IEeUYCeHHsI IITICHOTO KIIIEHTCHKOTO
JOCBiTy Ta MiABUINEHHS e(peKTUBHOCTI Oi3HEC-TIPOIIECiB, M0 BigoOpaxeHo Ha puc. 1.

KonmnenryanpHa MOAENs JEMOHCTPYE CUCTEMHICTh Ta IHTETPOBAHICTh KIIIEHTCHKOTO JIOCBiAY y Ipoleci
B3aemonii 3 puteitnepoM. He3anexHo Bix TOro, 3 SIKOTO KaHAITy PO3MOYMHAETHCS customer journey (OHJaiH-
MarasuH, MOOUTLHHI 3aCTOCYHOK UM TPaIUIIHUI Mara3uH), yci JaHi akyMyJTtol0Thes B e1uHiii CRM-cucremi
Ta MiJANAI0THCS aHANITHYHIA 0Opoomi. e mo3Bomnse GopmyBaru mepcoHanizoBaHi MPOMO3HUILiT, MiIBUIIYBATH
TOYHICTH TIPOTHO3YBAHHS MOMUTY ¥ ONTHMI3yBaTH JOTICTUYHI mMporiech. TakuM YHHOM, CXeMa LTIOCTPY€E He
JIUIIIe TEXHOJIOTIYHY IHTerpallito KaHaliB, aje i BifoOpakae MPUHIUT KIIEHTOIICHTPUYIHOCTI, 32 SIKOTO came
CTIOJKMBAY € KITIOYOBUM €IEMEHTOM CHCTEMH.

Fashion-puteiin € omHuM i3 HalWAWHAMIYHIIIMX CETMEHTIB PHHKY pPO3ApiOHOI TOpriBii, ¢ KPUTHYHE
3HauUEHHS MAIOTh IIBUIKICTh PeaKIlii Ha 3MiHH MOIUTY, IEpCOHAITI3allisl CEPBICY Ta 3pY4HICTh 0OCIYTOBYBaHHSI.
3 MOmMpPEeHHAM IUPPOBUX TEXHOJIOTIH TpaauIiiiHI Moeni B3aeMOIii 3 KIIIEHTaMH TPaHCPOPMYIOThCS B OiK
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KorienT
i MobineHmi
OHTafH-MaTAIHE
_ . PLAHH] MATASHHH aacracyHor (Push,
[canT, colMepeHil) ,
nporpasta, CEM)
TMepcoHatizoraHi CHEM-cHCTEMa
MPOTOINILi (Iasi, noBeIiHKA)
Click & Collect JNoricTHHHHE UeHTp KosmyHikaia 2
(camoBMBiz, (ERP, cnajm, KAlEHTOM
JocTaBka) MAPLIPYT) (email/chat)
Ananmitika (Big Data,
Al)

Puc. 1. KonuenrtyaabHa MoJe/ib OMHIKAHAJIBHOL B3a€EMO/il MIZK IiANPUEMCTBOM Ta CHOKHBa4YeM
B pUTeiJIi oasAry
IDicepeno: pospoobneno asmopom 3a [9]

mo0OyoBY O€31I0BHOTO TOCBI Y, 110 OXOILTIOE SIK OHJIAlH-, TaK 1 oQaitH-kaHau. Y IIbOMY KOHTEKCTI 0COOIHBOT
yBar" 3aciayroBye NocBij MixkHapomHoro Openny LC Waikiki, sikuii akTHBHO BIIpOBaJKy€ OMHIKaHAJIbHI
pilleHHsI B MeKaX yKpaiHcbkoro puHKy [10].

3rifHo 3 pe3yasTaTaMH J0CIIDKEHHS, oyoiikoBaHoro y xypHaii Harvard Business Review, sike oxonuio
moHa A 46 THCSY TTOKYTIIiB, OyJI0 BUSBIICHO CYTTEBI BIIMIHHOCTI y TIOBEIIHITI CITO’KABAYiB 3aJI€)KHO BiJl KUTHKOCTI
BHUKOPHCTOBYBAaHHMX KaHaNiB B3aeMoOZii. 30KpeMa, BCTAaHOBJICHO, III0 OMHIKAaHAJIbHI IOKYIII BUTPAYalOTh y
cepennsoMy Ha 4 % Oinbwe y ¢isnynux marasunax ta Ha 10 % Oinplue B OHNaH-KaHaIax, HIK CHOKUBadi,
SIKI KOPHUCTYIOTBCA JIMILE OJHUM KaHanoM. Kommnasis peanizye KOMIUIEKCHY OMHIKaHaJIbHY CTPATeriio, sika
BKIIOUa€ (YHKIIOHYBaHHS I1HTEpHET-Mara3uHy, MOOUIBHOTO 3aCTOCYHKY Ta IIMPOKOT Mepexi (pizmuHux
TOproBesibHUX Touok [11]. Taka Momens 103BOIIsIE€ 3a0€3MEUUTH €AMHUN KITIEHTCHKUH JOCBI HE3aJICKHO BiJl
00paHOTro KaHATY B3aEMOIi1, IO CIIPHUSAE 3pOCTAHHIO PiBHSI 3aJ0OBOJICHOCTI CIIOXKUBadiB. [IporpamMa J0sIBHOCTI,
iHTerpoBaHa B MOOUTPHHUI 3aCTOCYHOK, Ja€ MOXIIMBICTh TIOKYMIISIM BiJICTEXXKYBaTH MEpPCOHATI30BaHI aKIIii,
HAaKOMMYYBaTH KemOeK Ta OTPUMYBAaTH 3HMXKKH, IO (OPMY€E CTaJICTh MOBENIHKM KIIEHTIB 1 IMiBHILYE
HMOBIpHICTh MOBTOPHHX MOKYMOK. Lle miATBepKye 3aranbHy TEHIACHLIIO0 B puTeini: 3a sanumu McKinsey
& Company, KoMIIaHii, SIKi KOHTPOJIOIOTH BIIACHY JIOTICTHKY, JEMOHCTPYIOTh BUIILY PEHTA0CIbHICTD Ta OLIbII
CTiHKi (iHAHCOBI MOKA3HWKH B YMOBaX KpU30BUX cuTyarliil [12]. OnHuM i3 KIIIOYOBHX pillIeHb KOMIIaHii CTaio
BrpoBamkeHHs cepicy Click&Collect, sxuit mependadae opopMIeHHS 3aMOBJICHHS OHJIAMH 13 TOAAIBIIAM
CaMOBHUBO30M y HalOmmk4uoMy Marasuti. Taxuid miaxin no3sonus LC Waikiki 3Ha4HO onTHMI3yBaTH JIOTiCTHYHI
BUTPAaTH, CKODOTHTH TEPMiHM BUKOHAHHS 3aMOBJICHb Ta MiIBUIIUTH 3arajbHy €()eKTUBHICTb 0OCIYrOByBaHHSI.
JonaTkoBOIO IMEepeBarolo cTajo 3MEHIICHHS HaBaHTAXXCHHS HAa 30BHIIIHI CIyOW JOCTaBKH, IIO B YMOBax
3pOCTaHHsI KUTBKOCTI OHJIAH-3aMOBJIEHb CTaj0 KPUTHYHO BAXKJIMBHM (PAaKTOPOM CTIHKOCTI OmepariifHol
MOJIETIi.

IaTerpanis mudpoBux KaHaATIB y O13HEC-TIPOIIECH KOMITaHI1 OXOILITIOE TAKOK BUKOPUCTAHHS IHCTPYMEHTIB
AQHAJIITUKK JAHUX JUIsI IPOTHO3YBaHHS IMOMMTY, ONTHMi3alii TOBapHUX 3aJIMIIKIB Ta peanizamii HiTbOBUX
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MapKeTUHTOBUX KaMMaHii. 3aBIsku akyMynsmii iHdopmaiii mpo BIOAOOAHHS CIIOKWBAdiB y €IWHIN
CHCTeMi yHIpaBIiHHSA B3aeMmoBigHOocWHamu 3 KiieHTamu (CRM), xoMmaHis Mae MOXIUBICTH (HOpMyBaTH
MIePCOHAII30BaHI MPOMO3MIii, MiJBUIIYIOYN pPENEeBaHTHICTh KOMYHIKAIlii Ha BCiX eTamaxX KJIIEHTCHKOTO
LUISXY.

Amnani3 ¢piHaHCOBO-eKOHOMIYHMX NOKa3HUKIB AisuibHOCTI TOB «Tema Moaa FOxpeiin» (0penn LC Waikiki
B YKpaiHi) J03BOJISIE IPOCTESKUTH CYNIEPEWINBY AMHAMIKY PO3BUTKY KommaHii y 2023-2024 pp. CykynHuit
06csr ToBapoobopoty y 2024 p. ctaHoBUB 4,86 MIIpA TPH, IO CBIIYUTE PO 30epEKeHHS CTA0LTHPHOI pPHHKOBOT
TIPUCYTHOCTI Ta BUCOKHX MacIITa0iB omnepariitHoi AisuTbHOCTI. BomHodac, He3Bakaroun Ha TIPHUPICT TOXOMIIB,
YUCTUN TTPUOYTOK 3 Ied Tepiosl CKOPOTUBCS Maibke yTpudi — 3 411,5 mute TpH y 2023 p. 1o 122,7 MitH TpH ¥
2024 p. Taka gucnponopiist Mi>k TOBapooOOPOTOM 1 PiHAHCOBUM pe3yIbTaTOM BKa3y€e Ha iCTOTHE 3pOCTAaHHS
BUTPATHOI CKJIaI0BOT Ta OTpedy Mepenisay MiIX0AiB O YIPaBIiHHS pecypcaMu.

Penrabenpricts mponykmii y 2024 p. 3adikcoBana Ha piBHI 54,3 %, o0 NpHM akTHUBax y po3Mipi
2,19 mupa TpH XapakTepu3ye KOMIIAHIIO K CTaOlLIbHOTO, MPOTE YYTIAMBOIO IO KOJMBAHb PUHKY T'PABIISL.
JuraMika 3MiHH TPHOYTKOBOCTI O3BOJISIE€ 3pOOUTH BHCHOBOK TIPO TTEBHE «3BYXEHHS (DiHAHCOBOIT OAYIIIKI,
mo € xapaktepHuM i fashion-puteiimy B yMOBaX MaKpOEKOHOMIYHOI HECTaOUTRHOCTI Ta TOCHIICHHS
KoHKypeHmii [13, 14].

Hocsig LC Waikiki miaTBepmkye, mo edeKTHBHA peanizallis OMHIKaHanbHOI cTpaterii y cdepi fashion-
puteiiny 3abe3rnedye He JIHMIIE IMiABHINCHHS PiBHS OOCIYrOByBaHHS, a W CTBOPIOE JIOJATKOBY CKOHOMIYHY
miHHICTE I Oi3Hecy. [loenHanHs OHNAWH- 1 odIaifH-KaHAIB TO3BOJISIE KOMITaHIi HE JIUIIE aganTyBaTHCS
0 MIHJIMBHX yYMOB PWHKY, a ¥ IPOAKTHBHO pearyBaTH Ha 3MiHW y CIOXHBUiH MOBemiHIi. Takuil mimxin
CTa€ BU3HAYaJbHUM YMHHUKOM (DOpMYBaHHS JOBIOCTPOKOBOI KOHKYPEHTOCIPOMOXKHOCTI OpeHay B yMOBax
uudpoBoi Tpanchopmanii puTeiy.

EdextuBHuM mpukiagoM peatizallii oMHiKaHaIBHOT Mozeli y cdepi fashion-puteiiny B Ykpaini € OpeHn
Sinsay, 110 BXOAMTH 110 CKIaay MikHapoaHoro xoiauury LPP Group. Komnanist akTHBHO po3BUBa€E Hudposi
KaHaAJIM KOMYHIKAIii Ta MpoJaxiB, 3a0e3ledyroud CHUHXPOHI3aIlil0 OHIAWH- 1 oduraiiH-mocBiqy. OcHOBHA
0co0NMMBICTh MiAX0Ay Sinsay — opieHTauis Ha TH(POBY B3a€EMOZIIO 31 CHOKHBadyaMH: oHaA 35% ycix mponaxis
KOMIIaHis 311HCHIOE Yepe3 MOOUIbHII 3aCTOCYHOK a00 odiuiiiHuii BeOcaiT. Takuii pe3yIbTar cTaB MOKINBUM
3aBISIKM ITIOCHIJOBHOMY BIIPOBA/KCHHIO MEPCOHANI30BaHUX NHM(POBUX IHCTPYMEHTIB 1 BHUKOPUCTAHHIO
CYy4YaCHHMX TEXHOJIOTIH y MIOJCHHUX ormepaiisx. KommaHnis iHTerpyBana comiaabHi Mepexki Instagram Ta
TikTok Ge3nocepeaHbo y MPOLEC MPOAAKY, IO JO3BOIMIO CKOPOTHTH IUISIX KITIEHTA 0 MOKYIIKH, MiABUIIATH
3IYYCHICTh IUIBOBOT ayaWTopii Ta 3a0e3MeUnTH IIBUAKUN 3BOPOTHHH 3B'S30K. TakoX BaKIHUBY pOIb
BiJlirpae cucTeMa aBTOMaTH30BaHUX e-mail kaMmaHi, SKi aanTyoThCs i TOBEAIHKY KOPUCTYBaya, iCTOPito
3aMOBJICHb 1 0coOHCTI BriogobanHs. [15] Lle no3Boinsie popMyBaTH pesieBaHTHI KOMYHIKallil Ta CTUMYJIIOBaTH
MTOBTOPHI MOKYINKH. 3a JaHUMH JTOCIIJPKeHb Accenture caMe repcoHalizaiisi MapKETHHIOBHX MOBI1IOMIICHb i
3pY4HICTh MOOLTBHOTO iHTep(eiicy € KpUTUIYHUMHU YMHHUKAMHU 301UIbIIEHHS cepenHboro yeka Ha 20-35% y
fashion-cermenri [16].

KitowoBuM acriekToM peasizallii OMHiIKaHAIBHOI CTpaTerii y Sinsay € BUKOPHCTaHHS aHATITUKA KITI€EHTCHKOT
noseninku. Komnanis 3acrocoBye anroputmu Big Data amst mporHo3yBaHHS HOMUTY, IO TO3BOJISE aAaNTyBaTH
ACOPTUMEHT JI0 PETiOHANBHUX OCOOIMBOCTEN 1 30UIBIINTH TOBApPOOOOPOT y (Pi3MUHMX MarasuHax. 3aBHsSKH
UBOMY DILICHHSM CTaJ0 MOXIMBUM 3a0€3MEeUUTH HASBHICTh HAWMOMYNAPHIIIMX TMO3ULIH Yy KOHKPETHHX
MaraspHax Ta ONEpaTHBHO pearyBaTh Ha 3MiHM B TeHIeHHisax Momu. 3a manumu McKinsey & Company
OpeHmH, SKi e(PEeKTUBHO BUKOPUCTOBYIOTh aHANITHYHI MO JJIs YIIPABIiHHS MOIMTOM, TEMOHCTPYIOTh Ha
15-20% BuIIy TOYHICTH NPOTHO3YBAaHHS, 110 A03BOJISIE 3HU3UTH PiBEHb HAJIMIIKOBUX 3alaciB 1 MiJABUIINUTH
penTabenbHicTh [17].

Sinsay Takok aKkTMBHO ONTHMI3ye€ JIOTICTUYHI NPOLECH, BIPOBAKYIOUM TiOPUIHI pillleHHs: HAPUKIAI,
¢ynkuis «3adpatu B marasuHi» (Click&Collect) mo3Bossie ohopMHUTH 3aMOBJIEHHS! OHJIalH 1 3a0partu #oro
B MaraswiHi y 3py9HOMY MICIli po3TamryBaHHS 0e3 MOJaTKOBHUX BUTpar. Lle ckopodye BUTpaTw Ha ITOCTaBKY,
3MCHIITYE HaBaHTA)KCHHSI HA 30BHIIIHI JIOTICTHYHI CEPBICH Ta BOMHOYAC CTUMYIIOE TOINATKOBI MOKYIKHA Y
(hi3MYHUX MarasuHax.

VY BianoBiab Ha 3MiHY clIoXHUBYO1 oBeAiHKH i yac nangemii COVID-19 xomnaHis onepaTHBHO aganTyBaia
KOMYHIKaI[iifHi cTparerii Ta po3mupuia QyHKIIOHATbHICTH MOOITEHOTO 3aCTOCYHKY, IO AO3BOJHIIO HE JIUILE
yTPUMATH KJII€EHTCHKY 0a3y, a i 3aIy4nTH HOBUX KOPHCTYBauiB. 3riIHO 3 BHYTPILIHIMU JaHUMH KOMIIaHii, came
MOOUTBHHI 3aCTOCYHOK 3a0e3ednB 10 40% 3pocTaHHs 3araasHOTO OHIaiH-00iry y 2021-2023 pokax [18].
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Y3arajapHIOKYH T0CBI Sinsay, MOKHA 3pOOMTH BUCHOBOK, 1110 CHCTEMHE BITPOBAKCHHS OMHIKaHAJIbHOT
MOJIEJi € OJHUM 13 KJIFOUOBHX YHHHHKIB CTIHKOTO 3pOCTaHHS KOMIIaHii B yMOBax Iu(poBoi TpaHchopMarrii
putetiny. [loeqHaHHS aHANITHKY MOBEAIHKY, TIEpCOHANI3aIlii KOMyHIKaIii Ta iHTerpamii coliatbHIX Meaia
3a0e3mneuye He JMINE IMiJABUINCHHS €(pEeKTHBHOCTI MPONaxiB, a i (OpMyBaHHS JIOSUIBHOI KIIIEHTCHKOI
ayauTopii.

Cerment fashion-puteiiny 3 akIIeHTOM Ha B3yTTs, akcecyapH Ta lifestyle-ToBapu jeMOHCTpy€e BUCOKI TEMIIH
TpaHcopMaIii miJ] BILTMBOM TUPPOBHX TeXHOIOTiH. CIIOKUBaYi OYIKYIOTh HE JIUIIE ITUPOKOTO ACOPTHUMEHTY
Ta 3PYYHOI TOCTABKH, a i TOCIIIIOBHOTO Ta MEPCOHATI30BAHOTO TOCBITY B3aEMOZII B YCiX TOUKaX KOHTAKTY 3
OpernoM. OHUM 13 EPUINX YKPAaTHCHKUX PUTEIIIEPiB, SKUH 3alIpOBalUB KOMIUIEKCHY OMHIKaHAJIbHY MOJICIb,
€ INTERTOP. Komnawnist iHTerpyBaia cait, MoOinbHHH 3acTocyHOK, CRM-cucremy, email-MapKeTHHT,
coliaNbHI Mepexi Ta Mepexy odraiiH-Mara3uHiB y €IWHUNA UK KOMYyHiKamii 3 kiaieHToM. Yxe y 2023 pomi
INTERTOP 3aBepmuB noeny iHterpaniro CRM-pimieHs 3 yciMa TOukaM¥ B3a€MOJIi1, IO Aaj0 3MOTY IHOIIe
aHaITI3yBaTH MOBEIHKY CIIOKUBA4iB Ta (JOPMYBATH IEPCOHATI30BaHI MPOIIO3HUIIii HA OCHOBI ICTOPIl MOKYTIOK
1 BOooOaHb.

KitouoBy ponb y mocuiieHHI e(peKTHBHOCTI OMHIKaHAJIBLHOTO MiAXOMy Bilirpae MOOUTEHUIN 3aCTOCYHOK
INTERTOP, ¢ynxuionan sxkoro OyJ0 CYTTEBO PO3IIMPEHO: KOPUCTYBadi MOXYTh HE JIMILIE IMEPeriigaTd
ACOPTUMEHT 1 0()OpMITIOBaTH 3aMOBJICHHS, a i KepyBaTH OCOOMCTHM KaOiHEeTOM, OpaTH ydacTb y mporpami
JIOSUTBHOCTI, OTPUMYBATH push-CIOBIIEHHS TPO TEPCOHATI30BaHI 3HWKKH Ta BiJCTEXKYBaTH CTaTyc
3aMoBIIeHb. KoMITanis TakoX BITPOBaWiIa €UHY KapTKy JIOSUTBHOCTI, IO MPAITIOE K y PI3MYHUX Mara3mHax,
TaK 1 B OHJIalH-cepenoBuili. lle 3abe3medye miTicHICTh KIIIEHTCHKOTO JOCBIAY Ta CHpHSE 3POCTAHHIO PiBHS
MOBTOPHUX MOKYMNOK [19].

Oco6muBy yBary INTERTOP npuainse norictuni. ¥ 2022 poni KommaHisi 3amycTHia AOCTaBKy B JICHb
3aMoBlieHHs1 B KueBi, a Takok onTuMizyBaiia poooty myHKTIB camoBuBo3y. @opmar Click & Collect, sikuit
nependadae 3aMOBIICHHS TOBAapiB OHJIAMH 13 MOXJIIMBICTIO 3a0paru ix y (i3WYHMX Mara3uHax, 3a0e3leuuB
JIOJTATKOBY 3PYYHICTH IS KIIIEHTIB i CTaB BArOMHUM KaHAJIOM TpoAaky. 3rimHo 3 maHnumu Forrester Research
3a 2023 pik, BIPOBaPKCHHS MOZAEJ CaMOBHMBO3Y J03BOJISIE PUTEiliepaM 3MEHIINTH JIOTICTUYHI BUTPATH Ha
15-20% Ta miaBUIIMTH 33A0BOJICHICTD KIIIEHTIB 3aBISKM THYYKOCTI BUOOpY crioco0y oTpuMaHHs ToBapy [20].

[le omHMM BaXKJIMBUM HarpsiMoM po3BUTKY oMHikaHadbHOCTI B INTERTOP € nepconanizoBanuii KOHTEHT
i xomyHikanisi. 3aBagku iHterpamii CRM i3 email-MapkeTHHIOM Ta aHATITHYHUMH MOAYISIMA KOMITaHist
dhopMmye 1HIUBITyaTbHI pPEKOMEHIAIlli, aJanTOBaHi IO CTHIICTHYHUX BIIONOOAaHb KIIEHTIB. BHkopucTanHs
Big Data-anamiTiku 03BOJIsIE€ TPOTHO3YBATH MTOMHUT 1 YIPABIISATH aCOPTUMEHTOM 3aJIS)KHO BiJ CE30HHOCTI Ta
perioHaNBHUX 0COOIUBOCTEM.

Takum unnom, gocsig INTERTOP ninTBepaxye, o eekTuBHa OMHiKaHaIbHa cTpareris y fashion-pureiini
3a0e3Ieuye He JIUIIE 3pOCTaHHS ONepaIliiiHOi e(eKTUBHOCTI, a U MiJBUIICHHS PIBHS KIIEHTCHKOI JIOSILHOCTI
Ta JIOBTOCTPOKOBY KOHKYPEHTOCIIPOMOXHICTh KOMITaHIi B yMOBax LU(ppoBoi Tpanchopmarrii ramysi.

PosrstayTi mpuknaan omHikaHaneHOI Tpancdopmanii LC Waikiki, Sinsay Ta INTERTOP imtoctpytoTs
pi3HI migxonu mo moOymoBu 1uppoBoi B3aemoxii B cermeHTi fashion-pureitny. [lonpu cminpHy MeTy —
3a0e3meueHHs 0e3MepepBHOIO KIIIEHTCHKOTO TOCBiy — KOKHA KOMIIaHIS peai3ye II0 CTPATeTiio 4epes
BJIaCHUH HaOip 1HCTPYMEHTIB, 3alle)HO BiJl LiIbOBOI aynuTopii, piBHsA HupOBOi 3pinocTi Ta MacmTady
OpUCYTHOCTI Ha puHKy. CucTeMHe TIOpIBHSHHS OMHIKaHaJlbHMX cTpareriii fashion-pureiinepis
BitoOpaxeHo B Tabi. 1.

BucHoBku. BripoBakeHHS OMHIKaHAJIBHUX cTparerii y fashion-pureini ma mpukiani LC Waikiki,
Sinsay ta INTERTOP minTBepmkye MO3WTUBHHU BIUIMB IHTerpallii OHJaiH- Ta odraliH-kaHATIB Ha
epextuBHicTh Oi3Hecy. Ilepconanizamis cepicy, aHaJiTHKa CHOXHBYOI MOBEOIHKM Ta MacIITAaO0yBaHHS
uu(poBUX IHCTPYMEHTIB 3a0€3MeuyloTh MOCTIAOBHUM 1 3pyYHHMH KIi€HTCHKHH MOCBiJ, IO MiJBULIYE
JOSUTBHICTE 1 cepenHiii yek. KiowoBumu ¢Qakropamu ycmixy € komriuiekcHa interpamis CRM-cucrewm,
CUCTEM YIPABIiHHS 3aMOBJICHHSIMH Ta aJITOPUTMIB TPOTHO3YBAHHS, K1 JJO3BOJISIFOTH ONEPATUBHO pearyBaTH
Ha 3MIHH TIONHTY Ta ONTHMI3yBaTH JOTiCTHYHI mporecu. Ile 3abe3neuye He JHIIe MiABUIIEHHS TOYHOCTI
MPOTHO3iB, a ¥ cTabiMBHICTh OOCIYTOBYBaHHS B yCiX KaHalax B3aeMmopii. BomHouac 3anumialoThes
CYTTEBI BUKJIMKH, cepell IKUX — BUCOKI iHBecTHuii B IT-iHpacTpyKTypy, CKIaAHICTD y3rOMKEHHS AaHUX
MK KaHaJIaMH Ta HEOOXITHICTh MBUIKOI ajganTaiii Oi3Hec-mpomeciB. OgHaK KOMIaHii, M0 MOX0JIANHU ITi
MEPENIKOAN, OTPUMYIOTh JJOBTOCTPOKOBI KOHKYPEHTHI NIepeBaru, 30KpeMa CTIHKICTh 0 PUHKOBHX KOJIMBAaHb
1 MOXKJIMBICTh MacIITaOyBaHHS.
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Tabmaums 1

IopiBHAIbHA XapaKTepUCTUKA Pe3yJbTATIB peasizaiii OMHikaHAJIBHUX cTpaTerii
fashion-pureiisiepamu

Kommnanis

LC Waikiki

Sinsay

INTERTOP

OcHoBHI KaHAJIN

Caiit [nTepHeT-Marasuny,
MOOIUTBHHUH 3aCTOCYHOK,

Caiit [nTepHeT-Marasuny,
MOOUIBHHUI 3aCTOCYHOK,

Caiit InTepHeT-Marasuny,
MOOUTBHHUH 3aCTOCYHOK,

MPOAAKY ¢bi3nuHi Mara3uHy, conMepeki | (hi3uuHI Mara3uHU conMepeki | Pi3uYHI Mara3uHH, COIMEPEKi
(Facebook, Instagram) (Instagram, TikTok) (Instagram, Facebook)
MobinbHnit [Tporpama JosIbHOCTI, Push-noBinomienns, kpoc- | Jlerka nepconaiizaiis,
32CTOCYHOK 3HWKKH, [IEPEnIsl TOBapiB ceiiy1, pekoMeHaanii nporpama OOHyCiB
Click & Collect HOB'Ha inTerpanis 3 ERP, ABVTOMaTI/Iqu BU3HAYCHHA Orrremisopasi mponee
. . BUOIp ITyHKTY CAaMOBHBO3Yy UM | HAHOIIKIOTO ITyHKTY BHa4i
(inTerpamis) CaMOBHMBO3Y Ta JIOCTABKH.
JIOCTaBKH 3aMOBJICHHS.
CRM Ta ITepconanizoBani npono3uuii, | CRM, nos’s3ani comiansai | CRM + icTopist MOKynoK,
nepcoHai3alisgs | icTopis MOKYIIOK mpodimi CerMeHTamis
InTerpanis Biacna nocraska + Kyp’epu + aBromaruzanis Bracha norictuka, ERP 3
JIOTICTHKH CHHXPOHI3aIlis 3aJIUIIKIB JIOTICTUKHA BiJCTEKEHHIM
Yacrka oHNakiH- 25 35 28

npoaaxis, %

+5-7% cepenHiii yek,
iBUICHHS YaCTKU
MOBTOPHHX MOKYTIOK.

Al Big Data, moGinbHa

KunrouoBi ¢inancosi
eexTu

+7% wmapixka, +20% HOBI
KJIIE€HTH

+6% cepenHiii uek, -10%
orepariiHi BUTpaTH

Al-aHajiTuKa, colliaJbHNM

Hudposi Texnomnorii Big Data, email-aBromaru3zartis

aHaJIITHKa MapKETHUHT
Oninka
KJI€HTCHKOTIO 8.2 8.7 8.0
nocBixy NPS
Ouinka
KJI€CHTCLKOI0 90 92 88

nocsiny CSAT, %

Hudposa rHyUKiCTH, MIBHIKA
aJanTamist 10 HQPOBUX
TPCHIIB

3pocTrarva KOHKYpPEHIIisS Ta
BHUCOKI BUMOTH JI0 JIOTICTHKHA

Ircepeno: [19, 21-25]

CrabinpHa O0i3HEC-MOJEND,

. . JlokanbHa amanraris
BHCOKA BITI3HABaHICTh OpeHIY

Krouosi nepearn

HeoOxigHicTh TOAATBIIOT
uudposizarii

[otpeba B MonmepHizarii

OCHOBHi BUKJINKH
IT-cucrem

OTtxe, oMHiKaHaNBHICTH y fashion-puteiini crtae He MPOCTO TPEHAOM, a CTPATETIYHOI HEOOXiAHICTIO.
JocmimkeHHst oKa3ao, Mo BIPOBaHKEHHsI OMHIKaHAIbHUX CTpAaTeriil y puTeini ofsry Ykpainu 3abe3neuye
TIOKPAICHHS KII€HTCHKOTO JOCBiAY, 3pOCTaHHSA CEPEeTHBOTO YeKa, IIIBUINCHHS pPIBHA JIOSUTBHOCTI Ta
CKOpOUYEHHS JIOTICTUYHHUX BUTpar. HaliBumuii piBeHs MUQPPOBOI B3aEMOIi MPOIeMOHCTPYBaB OpeHn Sinsay,
Hatomicte INTERTOP — mimep 3a mokampHOro amanrariero cepBicy. LC Waikiki edexruBHO moemnye
MDKHapoIHy MoZenb 3 yKpaiHcbkowo crenudikoro. [lomanpini mocmimkeHHS MalOTh 30CEpemKyBaTHCS Ha
PO3po0IIi €PEKTUBHUX MTPAKTHK IHTETPAIlii Ta OIiHIIi JIOBTOCTPOKOBOTO €KOHOMIYHOTO €()eKTy OMHIKaHAIbHUX
CTpareriii B yKpailHCbKUX peatisx.
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YK 339.137:687.1

JEL L81, M30

Beninceknii Makeum OJiekcaHIpoBuY, acmipaHt, Jlep:kaBHHH TOProBeNbHO-CKOHOMIUHMI YHIBEPCHUTET.
YenimHa iMnieMeHTalis OMHIKAHAJILHUX CTPaTeriii B puTeiiJli oaAry: nepeIyMoBH Ta pe3yJbTaTH.

V crarTi mpoBeAeHUH TOPIBHUIBHUN aHaii3 BIPOBAKEHHS OMHIKaHAIBHUX cTpareridl y fashion-immyctpii Ha
NPHKJIaal Tphox mpoBigHux kommnanii: LC Waikiki, Sinsay Ta INTERTOP. Oco6iuBa yBara npuijieHa JJOCIiDKSHHIO
BIUIUBY iHTerpauii oHIalH- Ta oQaifH-KaHaliB Ha KIIOYOBi (PiHAHCOBI MOKA3HUKH, AWHAMIKY 3pOCTaHHS pPiBHS
KITIEHTCHKOI JIOSTBHOCTI, & TAKOXK Ha TTiIBUILEHHS onepauiﬁHo'l' eeKTHBHOCTI AISITEHOCTI HiI[HpI/I€MCTB VY pobori
HpoaHaﬂ130BaHO KOMIUIEKC TIOKa3HHKIB PE3YJIBTaTUBHOCTI q)yHKuloHyBaHHﬂ pUTEHIEpiB Y KOHTEKCTI MpPaKTHYHOI
peanizanii OMHIKaHAJbHUX CTpareriii Ta BHSBIEHO SK TEpeBard, Tak i np06neMH1 ACIeKTH X BIPOBAKEHHS.
HonatkoBo po3po0leHO KOHLENTyalbHy CXeMy OMHIKAaHANBHOT B3a€MOAIT MiXK IiIIIPUEMCTBOM Ta CIIO)KHBAYeM, sIKa
BioOpaXkac OCHOBHI €Tamy Ta iHCTPYMEHTH KOMyHiKauiifHoi iHTerpamii. Bu3naueHni ocoOnmMBOCTI 3acTOCyBaHHS
MDKCETMEHTHOTO TiAXOAYy 1O aHali3y pe3yisrariB oMHikaHanbHOCTI y fashion-iHmyctpii VkpaiHu m03BOISIOTH
copmyBaty OLIBII IJTiICHE YSBIEHHS MPO CY4YacHi TEHIEHLIl PO3BUTKY pO3ApiOHOI TOPIiBNi Ta MEpPCHEKTHBH
TiIBUIIEHHS 1i KOHKYPEHTOCIPOMOXKHOCTI B yMOBax IM(poBi3allii Ta I100a1bHOT KOHKYpPEHLI].

KuouoBi cioBa: omMHiKaHaNbHICTD, puTein onsry, digital retail, ekoHOMiuHa e(EeKTUBHICTB, KIIEHTCHKUH J10-
ceig, CRM, Mo0inbHi miarpopmu.
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Belinskyi Maksym Oleksandrovych, Postgraduate Student, State University of Trade and Economics.
Successful implementation of omnichannel strategies in apparel retail: preconditions and outcomes.

The article presents a comparative analysis of omnichannel strategies in apparel retail, focusing on LC Waikiki,
Sinsay, and INTERTOP. It examines how integrating online and offline channels affects financial performance,
customer loyalty, and operational efficiency, with managerial implications for the Ukrainian market. Omnichannel
is framed as a key driver of digital transformation, enabling seamless journeys and competitive advantage. The
research identifies prerequisites for adoption: digital maturity, sustained IT investment, and CRM platforms that
unify customer data across touchpoints. Despite implementation costs and the lack of unified standards, the shift
strengthens financial resilience and customer-centric management. The companies illustrate distinct trajectories:
LC Waikiki couples an extensive store network with Click & Collect and loyalty programs; Sinsay emphasizes
mobile-first design, rapid experimentation, and deep integration with Instagram and TikTok; INTERTOP focuses
on localized assortment, advanced CRM scenarios, and ongoing app expansion. Beyond description, the article
proposes a conceptual model of enterprise—consumer interaction showing how consolidated data flows support
personalized communication, demand forecasting, and supply-chain optimization — from order orchestration
and store fulfilment to reverse logistics. The model posits consumer experience as the core mechanism linking
integration to sustained performance. Benchmarking indicates higher basket value, stronger retention, and lower
logistics costs. Satisfaction indicators (NPS, CSAT) rise when personalization depth, delivery predictability, and
frictionless returns are prioritized. The findings clarify how omnichannel adoption supports competitiveness amid
digital transformation and market turbulence. Despite constraints — uneven infrastructure and budget pressures — the
Ukrainian apparel retail sector shows steady progress toward international practice, especially in data governance
and last-mile options. The results can guide refinement of business models with emphasis on financial sustainability
and operational adaptability to shocks. Ultimately, the study argues that omnichannel retailing is not a passing
fashion but a strategic necessity for long-term viability, loyalty, and disciplined, data-driven execution in the digital
economy.

Key words: omnichannel, fashion retail, digital retail, economic efficiency, customer experience, CRM, mobile
platforms.
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