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Beryn. B ocranni gecsatuinittsa GyHIaMeHTaNBHOIO SIKICHOIO TpaHchopMalliero rodanbHOi eKOHOMIYHOT
CUCTeMH CTajo (OpMyBaHHS TIOOATHLHOTO PUHKY TEXHONOTiH. IMruiemeHTaris mudposizamii y Oi3Hec-
MPOIeCH MiANPUEMCTB 3HAYHO PO3MIMPIOE AMBepcudikaliio iX opranizamii Ta ynpaBiiHHS IisSUIBHICTIO, Y
TOMY YHCHI ¥ 32 paxyHOK BIIPOBaKeHHS iHHOBaliiHUX (popm. Tak, 3 mosBor nuppoBUX KOMYHIKAIild Ta
COLIIAJILHUX MEPEK, SIKi 3MIHHJIU TIIXO/IU IO CTBOPEHHSI KOHTEHTY, 3HAYHOI €BOJIOIIIT 3a3HaIa MAPKETHHIOBA
CTpaTeris — y Mipy 3pOCTaHHS KOHKYpEHIIii B [HTepHeTi, a Tako)K 3MiHU CTaBJICHHS KOPUCTYBaUiB 0 PeKIaMU
TPaJULiHHOTO MapKETHHTY LI METOAW CTaJM OUIBII JOPOTUMH 1 MEHII e(eKTMBHUMH, HiXK paHime. Tomy
(haxiBIIi 3 MAPKETHHTY TTOYaJl (POKYCyBaTUCS HA METO/IaX, 5K IAIOTh OLIbIe CBOOOH IOTEHITIHHUM KJTiEHTaM
00MpaTy yac Ta Miclie CTIOKMBaHHSI MAPKETHHIOBOTO MOB1JOMJICHHSI, CTBOPEHOTO ITiIIPUEMCTBOM, (POPMYIOUH
KOHIIETIIiF0 inbound MapKeTHHTY, III0 BUMAarae HOBUX ITiIXO/IIB /IO PO3POOKH Ta 3aCTOCYBaHHS iHHOBAIiHHIX
THCTPYMEHTIB MapKETHHTY.

Oryis/1 ocTaHHIX JIsKepeJ T0cTizkeHb i myoaikaniii. TeopeTnyHi Ta mpakTHYHI acrieKTH KoHIIeTii inbound
MapKETHHTY JOCIIKEHO Yy MpalsiX TaKuX 3aKOpAOHHHX Ta BITUM3HSIHHX y4yeHuX sik H. Ana0ip, 3. Be3oscki,
P. benabnenoyaxen, Y. Jlakoyan, C. [lize#t, I. JlobpoBonbcbkoi, B. MakcuMoBchkoi, A. Kymuupenko,
JI. Narpyriy-banrec, O. Caguenko, . Conancki, C. Lllnuiuk Ta iHmX.

BpaxoByroun akTyajqbHE HAyKOBE HaJOaHHS 3 JOCIIIKEHOTO IMHTAHHS, CJiJl 3ayBa)XKUTH HA BIICYTHICTH
€IMHUX MIIXOAIB y HAyKOBid JiTeparypi N0 TpakTyBaHHsS CyTi inbound MapKeTWHTY, BH3HA4YCHHS HOTO
TIPUHITUIIIB, TIepeBar Ta HEIOJIKIB, 3 SKHMH MOXYTh 3ITKHYTHCh MapKETOJIOTH Y CBOIH MpaKTHIHIN
JiSUTBHOCTI, TOMY B Cy4acHHX yMOBAaX TOCIIOJAPIOBAHHS aKTyalli3y€eThcs MUTAHHS MOTIMOICHHS JOCTIKEHb
i€l mpoOIeMaTHKH IJI TTO3UTUBHOI IMIUTEMEHTAIIi1 KOHIIeMIii inbound MapkeTHHTY B CHCTEMY YTIPaBIIiHHS
0i3Hec-Cy0 €KTiB.

MerTa cTaTTi: BUSBIICHHS KOHIICTITYaIbHUX 3acajl OpMyBaHHS CUCTEMH inbound MapKeTHHTY K CHCTEMH
CHIIBHOTO CTBOPEHHSI LIHHOCTI 3 METOI0 3a0e3MeYeHHsI CTaJIOro0 PO3BUTKY CYO’ €KTIB MigNpUEMHHUIBKOI
TISUTBHOCTI.

OcHoBHMii maTepian i pe3yiabTaTH. AKTyalbHI YMOBU TOCIOJAPIOBaHHS CHOTOAHI BiA3HAYAIOTHCS
BHCOKHM piBHEM TYpOYJIECHTHOCTI, TIOB’S3aHOI0 3 aKTUBHHUMH IVI0OATi3alifHIMH Ta iHTEpHAIIOHATLHUMHU
[POIECaMH, PO3BUTKOM TEOMOJITHYHHUX B3a€MOBITHOCHH, PO3IMIMPEHHSIM CHIBIpami y MIKHApOIHOMY
MacmTabi, 1o, BiMMOBITHO, CYNPOBOKYETHCS TpaHCHOpPMAIEI0 Ta MOAUQIKAIMIECI0 HAMPSMIB BEICHHS
Oi3Hec-misbHOCTI. PasoM 13 TMM, Il 3MIHM CHOpPUSUIM LIMPOKOMY PO3BUTKY W IMOIIMPEHHIO 1HHOBALiHO-
r(ppOBUX TEXHONIOTIN 30epiranHs, 00poOku i nepexadi indopmariii, Gopmyroun miarpyHTs 1t GopMyBaHHS

26 #4 Economics and Region Ne 2 (85) — 2022 — Yuri Kondratyuk National University




Economy and enterprise management

KapKacy apxiTekTypu udpoBoi ekoHOMiKH. BinTak, o4eBHIHO, IO y mepion TpaHchopMaiiHux 3pymneHb Ta
ajanTaiii 10 nudpoBoi SKOHOMIKH BaXXJIMBOTO 3HAUYCHHS HaOyBa€ HOBUU MapKETHMHIOBUN MIAXiJ y cUCTEMi
CHITBHOTO CTBOPEHHS LIHHOCTI, a came — inbound mapkeTuHr (BXiZHUH MapkeTHHT). [linTBepmKeHHIM wiel
JYMKH € CTATHCTUYHI JIaHi, SIKi CBiT4aTh, 1110 BX1/IHI i1 (KIIEHTH) Y cepelHhOMY KOIITYIOTh Ha 61% nereBire
TTOPIBHSHO 3 BUXITHAMH Ta 3 3 4 BXITHUX MapKETHHTOBHX KaHAJIB KOIITYIOThH NEIICBINE, HIK OyIb-sIKAN
Buxiganii kanan [2]. Came Tomy y 2019 p. 70% mianmpueMcTB aKTHBHO iHBECTYBAJHM Y KOHTEHT-MapKETHHT
[1], xkpim Toro ctparerist inbound MapkeTHHTY € e(heKTHBHOIO SIK JUIsi MapkeTosoriB Moaeni B2C, tak i moneni
B2B, Bi# akTUBHO HaOyBaro0 rOJIOBHUX PUC KOPHOPATHBHOTO HUPPOBOTO MAPKETHHTY, Tak 75% MapKeTooriB
B2B-KkoHTEHTY OIIHIOIOTH CBOI MIOKA3HUKH KOHTEHT-MapKkeTHHTY 2020 p. sIK MiHIMYM «TIOMipHOY YCITIITHAMH,
y To# ke "ac 31% TOoBiIOMIISIOTH TIPO TyXe a0 HaA3BUYAHO MO3UTHBHI pe3yasraTi. Cepen MapKeToJIoTiB
B2C-xoHTeHTY 11i TOKa3HUKHU CTAaHOBIATH BiAMOBimHO 82% Ta 34% [3].

[MTinnpueMcTBa, siKi B OCHOBHOMY MOKJIaJal0Thcsi Ha — inbound MapKeTHHI, eKOHOMIISATH Ounbine 14$ Ha
KO)KHOMY HOBOMY TpUAOaHOMY KiieHTa, a 41% MapKeToJoriB MiATBEPAXKYIOTh, 10 — inbound MapKeTHHT
npuHocuts no3utuBHUM ROI (Return on Investment). BapTicTe KOHTEHT-MapKeTHHTY CTaHOBUTH Ha 62%
JIEIIEBIIe 32 BapTICTh TPATUIIIITHOTO MaPKETHHTY 1 BTpUYi 301IBIIY€E KUTBKICTB JimiB [2].

JitficHo, CBOTOAHI TIOXiA MapKETOJNIOTiB 1O TPONaXiB Ta KaHAJIiB KOMYHIKallii IOBHHEH OyTH
TpaHC(POPMOBAHUH Ta MPUCTOCOBAHUH 10 HOBOT U(POBOI peasibHOCTI, OCKIJIBKH Y IU(PPOBOMY CEPETOBHIII
LOUISIX CHOXKMBaya Harajaye cripalib, a TOMY Ha KOXXKHOMY KpOILi /10 KyMiBJi OHJaiH-KaHaJIW MaloTh OyTH
JOCTYITHUMU OyJib-1Ie Ta y Oy/b-sIKUi Yac, 10 € 0CHOBOIO KoHIenlii inbound mapkerunry. Tepmin «Inbound
Marketing» Oymo 3amporonoBano y 2005 p. bpaitanom Xamriranom, ¢pysamatopom pecypcy Hubspot, 3o0xpema
aBTOp TPAKTy€e MaHy ACQIHIMII0 K «Oi3HEC-METOMOJIOTIs, sSKa MPHUBAOIIOE KIIIEHTIB NUIIXOM CTBOPCHHS
LIHHOTO KOHTEHTY 1 JIOCBIY, OPIEHTOBAHOTO Ha HUX» [4]. YKpaTHChKI HAyKOBIII TAKOXX aKTUBHO PO30Y/I0BYIOThH
KoHIIerito inbound mapketunry, 3okpema C.b. Cementok Ta B.A. ®anosuu [5] cxuibHi po3nisaatu «inbound
marketing» 3 TPpOX TOUOK 30py, a came: SIK JIOBFOCTPOKOBY CTpAaTerilo, SAKICHUI KOHTEHT Ta TPUHIIUI
€KCIIePTHOCTI, BIITAK 3a UMH €JIEMEHTAMH aBTOPH OYIyIOTh apXiTeKTypy METOAONIOTIi inbound MapKkeTHHTY.
OTXe, ChOTOMHI, B aKTyallbHUX yMOBaX PO3BUTKY HHU(POBi3allii MisIFHOCTI JIIONCH, a TaKOX BIUTHBY Ha
COILIIAJIbHO-eKOHOMIYHI BIJTHOCUHH HekepoBaHoro (akropy — nangemii COVID-19 ta kapaHTHHHHX 3aXOJIiB,
3yMOBIICHHX HEIO, KJIACHYHHI MapkeTuHT (outbound abo BHXiIHWI MapKETHHT) Ta HOTO JIOCHTH arpecHBHA
CTpareris HaB’ sI3yBaHHsI POAYKTY a00 MOCIYTH BKe He € e(peKTUBHUM 1HCTPYMEHTOM MpocyBaHHs. CroKuBYa
BJaJa, Kl HaOy/la BaroMOro 3HAYCHHsI Ha PUHKY, CAMOCTIHHO BHPILIY€ CTYMiHb MEIiaCIIOKUBAHHS, IPaBO Ha
sike Hagae came inbound marketing.

3 MEeTOI0 PO3YyMIHHS KOMITJIEKCHOTO Xapakrepy inbound MapkeTWHTY, (OpPMYIIOBaHHS BEKTOPIB HOro
PO3BHTKY Ta PO3pPOOKH i ajanTaiii mpono3uiii 3 immieMenTanii inbound MmapkeTuHry y Tabnuii | po3risiHyTo
BITYM3HSHI Ta 3aKOPJIOHHI HAYKOBI MIIXO/IU JI0 TPAHCIIFOBAHHS CYTi AOCIIDKEHOT AeiHimii.

3 oAy Ha JOCIIKEH] AX0AU 10 i1eHTUdiKalii cyTi «inbound» MapkeTHHTY MO>KHA 3pOOUTH BUCHOBOK,
IO BiH fBJIsSIE COOOI0 TAKTUYHUI KOMIUIEKC 3aXOJiB, CIIPSIMOBAHMX Ha IMOIIYK Ta 3aJIyYCHHS CIO)KHBAa4iB
IUISIXOM BUKOPHUCTAaHHA ITM(GPOBUX KaHATIB 3B’SA3KYy, PO3BUTOK (BUXOBAaHHS) CIIOKHBAYIB Yy KOHTEKCTI
LiJeH MiIpUEMCTBA, KOHBEPTALlisl 1X y JIJAM, a TAaKOK aHali3 Ta ONTHUMI3allis CIOKHBAIIBKOI MMOBEIIHKH.
[IpoimtocTpyeMo 11e BU3HAUCHHS HA PUCYHKY 1.

To6to, «inbound» MapKeTHHT MOKJIMKaHUH 11eHTU(IKyBaTH Ty Th CIOKKMBaYa BiJ] T0YaTKOBOTO TPUBEPHEHHS
HOTO JI0 TOBApiB Ta MOCIYT IiIMPUEMCTBA Ta 3AJIy4EHHS JI0 AISUTBHOCTI Oi3Hec-cy0’eKTa Yepe3 PO3BHTOK Ta
KOHBEPCIIO, a OTXKeE 1 MepIIIoro emi30my MpUuaOaHHs, 10 PO3BUTKY TOBIOCTPOKOBUX BITHOCHH Ta CTPATETITHOTO
TPHUBAJIOTO YTPUMAaHHS MOKYIIIIB, i, SIK HACITIIOK — MOOy/J0Ba HOBOTO PiBHS KOMYHIKAI[ITHUX BIJIHOCHH Yepe3
LUISIX Bi MOiH(OPMOBAHOCTI MOKYTIS PO MiAMPHEMCTBO JI0 HOTO Mpornarasy (KII0Y0Be BpaKEHHS KII€HTa
BiJl «S1 3HAIO» JIO «SI PEKOMEHIIYION).

Hacammiepen, eexruBHICTh inbound MapKeTHHTY TOSICHIOETHCS TIEPMAHEHTHO 3POCTAI0YO0I0 POILTIO (hakTopy
B3a€EMOIIOB’ SI3aHOCTI, SIKAH iCTOTHO BIUTMHYB Ha KOMYHIKAITIHHY B3a€EMO/IIT0 Mi’K CTEHKXOJIIEpaMH IO CITOIapChHKOTO
cy0’exTa (KJIIEHTaMH, TIPaIliBHUKAMH, TOPTOBEILHUMH IMapTHEPAMH Ta MPEACTaBHIUKAMHU OPTaHiB BIIAAN), KOKEH
3 SIKUX € MPSIMAM YH TIOTEHIIIHHAM CHIO’KMBAYEM TOBAPIB Ta MOCIYT, SIKi TPOTMOHYIOTHCS KOMITAHIETO.

Hudposizaiiss eKOHOMIKM OYEBHAHO O3BOJISIE 3HM3MTH BHUTPATH Ha B3a€EMOJII0 31 CTEHKXOJAEpaMHu,
HIBEJIFOBAaTH YHM MiHIMI3yBaTH BIUIHB Oap’€piB JUIsl BUXOAY HAa HOBI PUHKH, NUBEPCH(]IKYBaTH isIbHICTB,
iHTeHCH(DiKyBaTH PO3BUTOK TOBApiB Ta MOCIYT Ta CKOPOTHTH TepMiHH (pOpMyBaHHS OpeHIy MiAMpPUEMCTBA.
Y mpoMy KOHTEKCTi inbound MapKeTHHT iHTETPYE MTOCTYII 10 CITO’KUBAYa ACTTAPTAMEHTIB MiAIPUEMCTBA: BiIILT
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Tabmums 1
Hocaigxenns cyTi nediniuii «inbound marketing)
Ne
ABTOpH Busnauenns
3/m
Crpareris 3B’513Ky 3 MOTCHIIITHIMU KITIEHTAMH 3a JOTIOMOTOI0 MaTepialiB Ta JTOCBIY,
1 Marketing-Schools. |sKi BOHE BBa)KaroTh KOPHCHUMH. BUKOpHCTOBYIOUH 3ac00M MacoBOi iH(pOpMAIlii, Taki K
org [6] 0JI0TH Ta CoIia/IbHI MEPEIKi, MAPKETOJIOTH CIIOAIBAIOTHCS PO3BaKATH Ta 1HQOPMYBATH
DI Ja49iB PO KOHTEHT, SIKUi BOHU LIYKaOTh CAMOCTIIHO.
JIx. ConaHcki, .. ..
) C. Jiseii OyHaaMeHTallbHA MAPKETHHIOBA MOJICTh HOBOI €IIOXH, CYTh SIKOI TOJIATAE B TIOIIYKY
' 7] HOBHX KITI€HTIB, IKHI 0a3ye€ThCS HA IHTEpECi KIIi€HTa 10 TOBapy abo MOCITyTH.
3 JI. TIlarpyTtiy-Banrec | @opma MapKeTHHTY, [0 BUMArae AyKe PETEIIbHOTO HAIIJFOBAHHS Ha ayUTOPIO Ta
[8, c. 63] IHUBIyabHE CIUIKYBaHHS 3 HEIO 3a JIOMIOMOTOI0 BUCOKOSIKICHOTO KOHTEHTY.
Y. akoyaH,
4 P. benaOnenoyaxen, |Crparerisi, cpsIMOBaHa Ha 3aJydeHHs IOTCHIIHNX KIII€HTIB HAa BeO-caliT KOMIIaHii,
H. Anabip KOHBEPTAIIIfO IX B JIiH, a TIOTIM B KIII€HTIB, SIKi IPOCYBAIOTH OPEH/I.
[9,c.5]
3. Besoscki KoHuentiist iHTepHET-MapKEeTHHTY a00 CTpaTeris, sika COpsSIMOBaHa Ha 3aJIyYeHHS
5 ['1 0. c. 32] MMOTCHI[IHUX BiJIBiJlyBauiB Ha CAalT KOMIIaHil, ICPETBOPCHHS 1X B JIIJH 1 JaJi B TOBIYHUX
> KIII€HTIB 1 IOMYJISIPU3aTOPiB OPCHITY.
3anmy4yeHHS BiJBiTyBadiB Ha BEO-CANT MiAPHEMCTBA MIISTXOM CTBOPEHHS i
6 B.C. MakcuMOBCBKa | pO3MOBCIOMKEHHS KOPUCHOTO KOHTEHTY, IIEPETBOPIOIOYH ITUX Bi/IBiTyBadiB Ha
[11,c.200] MOTEHIIMHUX KIIIE€HTIB, 3apO0JISIIOuH 1X JIOBIPY, @ OTIM MEPETBOPIOIOYH iX Ha JIOSUTbHUX
KITIEHTIB
A. KyurnupeHko, . .
7 0. Cazuerko Pexnama kommaHii yepe3 GJI0rH, MOJKACTH, BijI€O, €IEKTPOHHI KHUTH, po3cuiku, SEO,
[' 12, c. 16] colmianbHI Mepexi, 1 iHmI GOpMH KOHTCHT MAPKETHHTY.
, C.
C.B. IHmmx, 3ajlyyeHHs BiJBIIyBayiB Ha CAWT / CTOPIHKY; IAIITOBXYBAaHHS 1X 10 KOHBEPCIMHUX il
8 | LIO. loOpoBoibCchka yiael . yBat PIHKY; II Xy p ’
(13, c. 387] aHaJi3 1 BUALIEHHS Aii, 0 3a0e31euyoTh HalKpaIinii pe3yJbTar.
, C.
O.B. JIsueHko, .
. TakTHKH, METOIO SIKHX € 3HAXO/PKSHHS KOMITaHIT CIIOYKUBAYeM, Ha SKUX HE 3/1HCHIOEThCS
9 B.B. Cragniuenko . :
(14, c.3] HPSIMOTO MapKETHHIOBOTO BILUIMBY, CTUMYII /1€ BiJ| TOKYIILIS.
, C.
0.0. etpamak, |[IpocyBaHHs KOMIIaHIT 32 JOIMTOMOTOO OJIOTIB, MOJKACTIB, BiJICOXOCTHHIIB, CJICKTPOHHUX
10 B.B. XopTroK, KHIDKOK, COI[IaIbHUX MEPEX Ta IHINIX (POPM KOHTCHT-MAPKETHHTY 3 BUKOPUCTAHHSIM
I®. Topepaiu SEO — onrrumisartii 3a/1s IpuBaOICHHSI CIIOXKUBAYiB 10 OPEH/TY TOJI, KOJIM BOHU caMi
[15, c. 308] IIHOTO TIParHYTb.
-
Buxiana minp
TANPHEMCTBA Po3Butok ta
KOHBEpTaLis .
4 MexaHizm
pisil
«inbound»
L
Homy}( Ta MapKECTUHTY
7 AR 3aJTyYEHHS
7 ~
/7 ®opMyBaHHA
/7 \
[ (kopuryBaHHs ) \ Amnaiis ta
\ cTparerii ) ONTUMI3aIlis
, .
‘., MapKeTMHIy His
~ PR
Puc. 1. Cytb nonsaTTs «inbound» MapkeTHHIry
Jicepeno: pospobreno agmopamu
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MapKETHHTY, 30yTy, MEHE/KEPIiB 3 POOOTH 3 KIIIEHTaMU, MPAaIiBHUKIB, SIKi TCHEPYIOTh MPUOYTOK MiANPHEMCTBA,
BT OOCITyTOBYBaHHS KITIEHTIB, JEMApPTaAMEHT aaMiHICTPYBaHHS Ta MiATPUMKH, BUKOHABYE Ta OTICpaTUBHE
KEepIBHHUIITBO KOMITaHii.

Buxigauii MapKkeTHHT Ta IIJIECIpPSIMOBAHE YIPABIiHHS KaMIaHISIMH JaBHO CTaJH OIMOPOK CHUCTEMHU
ynpaBiiHHS B3aeMoBinHocuHamu 3 kiieHTamMu (CRM) y mporpecuBHux 0i3Hec-cy0’ekTax. Ajie ChOTOIHI
MIPSIMUI M1 JIX1]1 Ta€ MEHII TUTiHI pe3yibTaTth, a oTke CRM noBruHHa BpaxoByBaTH TpaHC(HOPMAIIiFO CIIOKHUBaYa
Ta HOTO MOBEIHKH, BiITaK inbound MapKeTHHT BUCTyIIA€ BAXKIIMBOIO YACTUHOIO OMHIKaHAIBHOTO MApKETHHTY.
IToromkyemoch 3 mo «inbound-marketing mo3BoJIsIE 3aXONMUTH KIIIEHTa HE YSPTOBHM OTOJIOMICHHSM IIPO
20-BiZICOTKOBY 3HIKKY Ha BCi TOBapH, a MIiHHICTIO Ui KiieHTa. L{MM 1 miABHUIY€THCS JOSITBHICTh IMUTHOBOT
ayauropii mo kommasii» [5, c. 67]. [ilicHo, dyHmameHTamesHy ponb y crparerii inbound mapkeTwHTY
Bigirpae (opmyBaHHS Ta MOIMIMPEHHS BUCOKOSKICHOTO Ta IJILOBOTO KOHTEHTY, SIKHM 32 CBOEIO MPHPOAOIO
Ma€ BiAMOBIaTH HA OCHOBHI 3alUTH Ta TOTPeOU CMOKMBAUiB HA PI3HHUX eTarax BXiAHOTro mporecy. Inbound
MapKETHHT SIK KOMIUIEKCHA CHCTEMa ChOTOJIHI BHKOPHCTOBYE BCI HasBHI 1HCTPYMEHTH Ta TEXHOJOTIi st
BEJICHHS MTPOEKTIB, IPOCYBAHHS PECypCiB Ta PEKIaMH BiJl CAMOTO ITOYATKy MPOEKTY 0 MOJSHHUX TAKTHIHIX
3aBJaHb Ta 3BEICHHS PE3yJbTaTiB, HaBeIEHUX Ha pHUCYHKY 2. OueBumHO, mo outbounding (TpamuriiiHmii)
MapKeTHHT, B apceHall IHCTPYMEHTIB SIKOTO BXOJSATH JPYKOBaHI OTOJOIICHHS, pekjamMa Ha TejeOaueHHi Ta
panio, HaB’ s3/IMBa peKiama B [HTepHeTI, 1110 BUMAarae Bijl MOTEHLIHHOTO KJII€HTA MepepBaTH CBOI CIIpaBU AJIs
TOTO, 100 3BEPHYTH yBary Ha MapKETHHIOBE TOBIJOMJICHHS, 3HAYHO MOCTYMA€eThCsl unbound MapKeTHHTY B
uudpoBy epy UeTBepToi MPOMUCTIOBOI PEBOJTIOIII.

KonTtent
Lead cTpare-  Po3BUTOK
manage T BeO-
Bomy ment CanuTy
- SEO
KOMYHI-
Karii
Public INBOUND Amnamru-
relations MAPKETHUHI' Ka
Enexrpon- Corii-
HI Or0JIO- aJbHI
TIICHHS Mepexi
JriTepak-
THBHI ’MapKe- E-mail
Menia  TAHTOBA
arpuoy-
mis

Puc. 2. Inctpymentu inbound MmapkeTHuHry
IDicepeno: pospobnerno agmopamu

BxigHuil MapKeTHHI, HacaMmIepen, € KOHTEHT-MapKeTHHIOM, a HOro eQeKTHBHICTb IMEpEeBEpIIyE
e(PEeKTUBHICTh BHXiJHOTO MapKETHHTY, OCKIJbKM BXITHHH MapKETHHT Ma€ Ha METi BU3HAYUTH Ta
OpIEHTYBAaTHCS Ha IUIHOBUX KIIEHTIB Ta aJanTyBaTH MeXaHi3MH KOMYHIKamii miampueMcTBa. Y Mipy
TOro, SIK MiANPUEMCTBO 3700yBae Bce Ounbmie iHGopMalii Ipo MOTEHUIMHUX KII€HTIB, Ba)KJIUBO, LI00
MapKETHHTOBE MMOB1IOMJICHHS 1 KOHTEHT Bce O1ible Ha0yBallu MEpCOHAI30BaAHOI0 XapaKTepy BiAMOBIIHO
JI0 TOTpeO CIOKUBadiB. Y IbOMY KOHTEKCTI JAOLITBHUM € BUKOPUCTAHHS MPUHIUIIIB inbound MapKeTHHTY,
OJJHaK aKTyaJlbHa HayKOBa AyMKa He c(opMyBasia €AMHOTO MiAXOAY A0 IX BUOKPEMJICHHS, I103asK y4€HI
Ta MPaKTUKH 3 MAPKETUHTY PO3IISIAAIOTH 1X 3 IEKUIBKOX MO3MLIH, 30KpeMa 3aCHOBHHMKH J0CIIIHKEHOTO
tepminy 3 HubSpot Academy BHOKpEMIIIOIOTH TPU OCHOBOIOJIOXKHI MPUHLUIIN: 3a]yYEHHS, BTATYBaHHS,
3nuByBaHHS (Attract, Engage, Delight), kpiMm Toro B pamMkax nux NprUHIHIIB (haxiBli TAKOXK pEKOMEHIYIOTh
BUKopucToBYBatu Monenb npunuumiB S.C.O.P.E. [16]:
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— crangapru3aiis (Standardize for Consistency) — croci0® 30epirati CBOK iCTOPIIO MOCIIIOBHOKO ISt
pI3HUX KOPUCTYBadiB Ta 0Ci0;

— KOHTeKcTyamizamis st 3m00yTTst peneBaHTHOCTI (Contextualize for Relevance) — mpakrtuka, ska
J0TIoMarae HalllJIUTH Bally ayAuTOPiIO Ha IMOBiIOMIICHHS;

— ontumizauis (Optimize for Clarity) — MeToz, 3a JOOMOIOIO SIKOTO BiIOyBa€ThCsl MOHITOPUHT Ta aHaJi3
MTOB1IOMJICHHSI 3 METOIO OTO BIOCKOHAJICHHS;

— mepcoHaJi3aitis s 3100y 1T BrumBy (Personalize for Impact) — moBitoMIIeHHSI Ma€ HOCUTH OCOOJIMBUI
XapakTep 11 KOPUCTYBaUiB 3 METOIO HAJarOKCHHS B3a€EMO3B’SI3KY 31 CBOE ayIUTOPIEI0;

— emmarisi (Empathize for Perspective) — SKiCTh KOHTEHTY, KU JEMOHCTpPYE JIOACHKI SKOCTI OpeHmy,
AKTUBI3Y€E CIUIKYBaHHS 3 ayJIUTOPIEIO, a TAKOXK JTO3BOJISIE M BiT9yBaTH ceOe OLIBIN IMOB’ I3aHUMH.

3 iHmoro 00Ky, ykpaiHchki BueHi [ 13, ¢. 388] miaxoasiTh 10 BU3HAYCHHSI MPUHIUIIIB inbound MapkeTHHTY 3
TEXHOJIOTIYHOT TOUKH 30Dy, BiI3HAYaI0UN «aKTHBHE BUKopucTanHs MetoniB SEO / SEM-MapKeTHHTY; BeIeHHS
OJI0TY JUIsl 3aJTyYSHHSI YBaru JI0 CBOET IIUILOBOT CTOPIHII / CATy; IIUPOKE BUKOPUCTAHHS COIIaIbHUX Meia
(Facebook, Twitter) mist mpocyBaHHS HOBOTO TIPOAYKTY / TOCIYTH; BEACHHS BIacHOTOo RSS-Kkanamy, miakacris,
myOumikamis eBooks; mepeBaskHe BUKOPUCTAHHS BCIITKAX OE3KOIITOBHUX 1HCTPYMEHTIB €NEKTPOHHOI KOMepItii
Hanpuknan, Google Analytics i Content Experimentsy. OqHak BBa)ka€Mo, IO TaKWW MiJIXiJ HOCHTH CYTO
MPaKTUYHY TEXHIUHY 3HAYYILIiCTh, IPHU LLOMY BiH HE (OPMY€ PO3BUTOK IHHOBALIHHHUX BHIIB iHCTPYMEHTIB
inbound mapketuHry. Biarak, 3Baxkaroun Ha BUCOKUI piBEHb BUKOPHCTAHHSI TEXHOJIOTiH inbound MapkeTHHTY,
a TaKOX IMEPMaHEHTHO 3pOCTar04y 00JacTh U(POBi3allii eKOHOMIKH, Ha HAITY JTyMKY JIOIIJIbHO pO30y/I0ByBaTH
HWOTO THCTUTYIIHHUN XapaKTep 3a JOITOMOTOI0 HACTYITHUX ITPUHITUITIB;

— SIKICHUH KOHTEHT — (DyHIaMEeHTAILHUH MIPUHIIAIL, SIKUH € KapKacoM apXiTeKTypu inbound MapKeTHHTY;

— B3aEMOTIOB’sI3aHICTh — YMOBH ITOB’13aHOCTI Ta iH(OpMaIliiiHI TEXHOJIOT i i ABUIIFITH 3HAYCHHS COIIIaIbHOTO
KOH(OpPMI3MY, TPEHIU JO 3pPOCTaHHS CYCIUIBHOI JyMKH IIOAO peaiizaiii Oi3Hec-iiel MignprueMcTBa
MOCHITIOIOTHCS HA (POHI BUCOKOTO JOCTYITY IO MOOUILHOTO iHTEPHETY, TOOTO aKTUBI3allisl pOJIi CIIOKHUBYO BIIaIU
Ta 3HWKEHHS [ICH3YPHY Ha KOHTEHT, SIKUH JTO3BOJISIE pealli3oByBaTH KOMYHIKaI[if0, 30KpeMa, Iy OmiKallist HOKYTIISIMA
Ta 3aMOBHHKAMH CKapT Ta KOMEHTapiB, 6e3mocepenuso (popMy€e TpaHCIIAPSHTHUH IMiIK T IIPUEMCTBA;

— ITFOJIMHOTICHTPHU3M — CTBOPEHHSI Ta a[arTallisi OpeHIiB, SIKi OpIEHTYIOTHCS Ha 0230B1 IIIHHOCTI Ta CTaBIATHCS
JI0 KITIEHTIB K JIO IPY3iB, TAKAM YMHOM CHPaBEIIIMBO 3100yBalOYH HEBIJIUTFHY YaCTHUHY iX CIIOCOOY KHUTTS;

— OaraTokaHaJbHICTH — inbound MapKeTHHT 3a CBOEIO MPHUPOAOI0 € OaraToKaHaJbHUM, OCKUJIBKH HOTO
THCTPYMEHTH TSDKIIOTh J0 CIIOKMBa4a came TaM, J¢ BiH 3HAXOAUTHCS Ta Y TOMY KaHalli, B SKOMY BOHU XOUYTh
B3a€EMO/IISITH 3 M1 IITPHEMCTBOM;

— iHTerparis — inbound MapKETHHT € MPOXYKTOM ITU(PPOBOI €MOXH, OJHAK BiH BHUCTYIAE CKIIAIOBOIO
YaCTHHOIO OMHIKaHATBPHOTO MAapKETHHTY, TOOTO MPAKTUKH iHTETrpallii KUTbKOCTI KaHAJIB i3 METOIO CTBOPEHHS
LIJTICHOTO 1 ITOCITITOBHOTO 00OCITyTOBYBaHHS KITIEHTIB;

— OIEPaTHBHICTb — IPOAKTHBHA MO3ULIS MiANIPUEMCTBA B pearyBaHHI Ha MOJi1 30BHILIHBOTO CEPEAOBHUILA
(cycmiibHOTO, TONITHYHOTO YH EKOHOMIYHOTO JKHUTTS), sIKa MpPOSIBISETHCS B aKTHBI3alii JOpPEYHUX Ta
aKTyaJlbHUX 1HCTPYMEHTIB inbound MapKeTHHTY;

—TIepMaHEHTHUY MOHITOPHHT, SIKUH TIepe10adac MmoCcTiiHEe MTPOBEICHHS aHAT3y Ta KOPUTYBAHHSI pE3yIbTaTiB
po6oTH Ta i 3araJbHOT KOHIICTIIIIi.

BBaxaemo, 110 3ampornoHOBaHi MPUHLHUNN A03BOJATH PO3MIMPUTH Ta AMBEPCU(IKYBaTH MapKETHHIOBY
JiSUTBHICTB, 301TBIINTH 11 €(DeKTUBHICTH Ta PE3yJIBTaTHBHICTD, 8 TAKOXK 3MEHIINTH 3aiiBl MaTepiaibHi (TpOLIOBi)
Ta HemarepianbHi (4acoBi) BHTpPAaTH HA MAapKETHHT 32 PaxyHOK ITiIBUILEHHS JIOSJIBHOCTI CHOXHBa4ya a0
MANPUEMCTBA, SIKi 3IHCHIOE TPaHCTIAPSHTHY MIANPHEMHHIIBKY Ta COIIalbHY JisIIbHICTD, & TAKOXK CKOPOUYCHHS
yacy Ha NPUHHATTS YIPABIIHCHKOIO PIIICHHS 11040 ()OPMYBAHHS MAapKETUHIOBUX TaKTHK Ta 3aCTOCYBAHHS
IHCTpyMEHTIB Ta TexHouorii [17; 18].

Inbound MapkeTwHT 103BOJISIE MOOYAYBaTH MpsiMi, TIOCTiHHI Ta JOBTOCTPOKOBI BiTHOCHHHU 3 KIIIEHTOM;
BiH IIBMJKO Ta TOYHO iACHTHU]IKYE Mpodiib «0COOM MOKYMILS», MO HaJae MOXKIIMBICTh HaJalli CTBOPIOBATH
MePCOHATI30BaH1 MPOMO3HLii; € OUTbII e(hEKTUBHUMV MOPIBHSIHO 3 TPAIULIHUM MapKETHHTOM 3 TOUYKH 30py
CIIBBI/IHOIIICHHSI OTPHMAaHMX TIepeBar Ta MOHECEHUX BUTPAT; 3aJI0BOJILHSIE peallbHUN IHTEpEC CIIOKUBAYIB 32
JIOTIOMOTOIO PO3PO0JIEHOT KOHTEHT-CTPATETii Ha OCHOBI KOHKPETHUX TeM (KJIIOUOBUX CIIiB), 1ICHTH(IKOBAHIX
3a gorromororo SEO ta Google Adwords, a #ioro ¢pyHaaMeHTaTbHAN TPUHITUT SIKICHOTO KOHTEHTY.

BpaxoByroun MO3WTHBHI aclieKTH iMITIeMeHTallii KoHienmii inbound MapkeTHHTY, BapTO IMOTOJUTHCEH,
0 BiH TAaKOK Ma€ CBOI HEMOJIKH, TIOB’S3aHI 3 TEXHIYHUMH, IHTEICKTYaJIbHUMHU Ta YIPaBIiHCHKUMU
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acrieKTaMH, 30KpeMa, HU3bKHH KBari(ikalidiHWi piBEeHb BOJNOMIHHS (axXiBISIMH CYYaCHHMHU TPUHOMaMHU Ta
TEXHOJIOTIIMHI; HEAOBIpa, CKENTHITU3M Ta KOHCEPBATH3M JI0 €(PEKTUBHOCTI inbound MapkeTHHTY y MTOPIBHIHHI
3 TpagUIlifHUM HOTO BUAOM 3 OOKY KepiBHHIITBA MIANMPHUEMCTBA Ta CTPYKTYPHHUX IIiJIPO3/LTIB; TeXHIUHA
norpeba aBTOMAaTH30BaHOT 1HTErpallii 10 3arajibHOI MAPKETUHTOBOT KOHIEMIIiT. J0 TOro XK, K CIPaBeIIMBO
3a3Hadae 3. besoscki [10], TUCKYCiiHUM MOMEHTOM € OUYiKyBaHUM XKMTTEBHH LMK inbound MapKeTHHTY,
HAayKOBEIlb JOPEYHO aKTyasi3ye muTaHHs uu He Oyze Inbound HOBUM criaMoM, T03asiK 00 BX1IHA METOIOJIOT s
IPYHTY€ETHCSI Ha PO3CHIILI JIUCTIB TIO €IEKTPOHHIM momTi (opt-in), Mo Big0yNeThCs, KOIH OUIBIIICTh KIIEHTIB
OyIyTh MiAMHUCaHI / B3aEMOTISITH 3 Ty)Ke BEIHKOIO KiTbKicTIO Inbound-mapkeTonoris. TuM He MEHIII, BBAKaEMO,
10 CHOTOMHI KOHIIETIisl inbound MapKeTHHTY € JIOTIYHOIO BiIOBIIII0 HA BUKJIMKH MA(POBOTO CepeIoBHUIIA,
sIKa JIO3BOJIUTH TPAHCGHOPMYBATH Oi3HEC-OTOUYCHHS JI0 aKTyalbHUX BUMOT ChOTOICHHS — CTBOPEHHS CIITBHUX
LIHHOCTEW B yMOBaX II00aIi3aliifHUAX MMOJIITHYHUX, CKOHOMIYHHUX, COIIAJIbHUX Ta €KOJIOTIYHUX 3MiH. A TOMY
3a3HaueHi Oap’epu iMruieMeHTanii inbound MapKeTHHTy MOKHA MOAOJATH LUISIXOM OpraHizamii KypciB
MiABHINCHHS KBaidikaiii, opranizaiii TeMaTH4HUX BeOiHApPiB, 3ay4eHHs (axiBIliB HA 3acajiaX ayTCOPCHUHTY;
BUPIMIECHHS TEXHITHOTO aCMEKTy BOAIaEMO y TTOHECEHH] OTHOPA30BUX BUTPAT HA MPUAOAHHS CIICIiaIi30BAaHOTO
oOiaHaHHA JUTA aeKBaTHOI iHTerpariii inbound MapKeTHHTY A0 CTpaTerii TOCTIOAapChKOTO Cy0’€KTa.
BucnoBku. Takum 4ymHOM, KOHIEMIis inbound MapKeTHHTY, 3BakKaloUW Ha HEOOXiIHICTH JOTPUMAaHHS
MPUHLIMITY ONIEPATUBHOCTI, SIBJISIE COOOI0 TAKTUYHNN KOMILJIEKC 3aX0/IiB, CIIPSIMOBAaHHX Ha MOIIYK Ta 3aTyYeHHS
KIIIEHTIB IIUISIXOM BUKOPHCTaHHS LU(POBHUX KaHAIIB 3B 53Ky, PO3BUTOK CIIOKMBAYIB Yy KOHTEKCTI IiJed
MINPUEMCTBA, KOHBEPTALlisl 1X y JIiJM, a TAKOK aHaji3 Ta ONTUMI3allis CIOXHUBAIbKOT moBeAiHKH. Inbound
MapKeTHHTY JTOTIOMarae MiAMPUEMCTBAM aanTyBaTUCS 10 HOBUX 3MIiH, ITOB’SI3aHHUX i3 PI3HUMH OOJACTIMU
TOCIIOAPChKOl ISTPHOCTI: HAJaHHSA MaTepialbHAX 1 HeMaTrepiaJbHHX MOCIYr Ta PecypciB, JOTICTHKA Ta
JIOCTaBKa MPOAYKIIii, BILIMB OpeH.y, BUOIp MPOAYKTY, GopMaT Mpe3eHTallii Ta MpOorHO3 TOMUTY, THHAMIYHE
LiHOYTBOPEHHS, YIIPABIiHHS MPONO3ULISIMH, aKIIIMU Ta PEKOMEHALISIMH 1HIIMX KOPHCTYBauiB. BpaxoByroun
MO3UTUBHI TEHACHLIT PO3BUTKY inbound MapKeTHHTY, MOAAIBIINX AOCHTIHKEHb MOTPEOYIOTh METONONIOTIUH1
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Ymiap Ianna JleonigiBHa, TOKTOp €KOHOMIYHUX HayK, foueHT. Ominivenko Karepuna CepriiBHa, kanaunar
eKOHOMiIuHMX Hayk, foueHt. [laxyuya Euaina BikTtopiBHa, kaHIuaar eKOHOMIYHHMX HayK, JOLEHT, Jlep:xaBHuii
OioTexHonoriunuii yHiBepcuteT. ba3oi mosioxkennsi konuenuii Inbound mapkerunry B mepion couiasizamii
CYCIIIJILCTBA.

V nepiox TpancdopMmaifHuX 3pyIIeHb Ta ajanTanii 10 qUPPOBOI EKOHOMIKH Ba)XKIMBOTO 3HAYCHHS HaOyBae
HOBHMH MapKETHHTOBHMH MiJXiJ y CHCTEMI CIIBHOTO CTBOPEHHS LIHHOCTI, a came — inbound MapKeTHHT (BXiZHUN
MmapkeTuHr). [loBeneno, mo inbound MapkeTHHT HaOyBa€ MOIIMPEHHS cepell TOCIOAAPCHKUX Cy0 €KTIB BHACTIIOK
3MCHIIICHHSI BUTPAT Ta IiBUIICHHS MOKa3HUKIB €KOHOMIYHOI MisUTBHOCTI mignpuemctBa. EdextuBHicTh inbound
MAapKETHHTY MOSICHIOETCS TIEPMAHEHTHO 3POCTAI0UOI0 POILTIO (PaKTOPy B3a€EMOIIOB’ I3aHOCTI, SIKMH 1CTOTHO BIUTHHYB
Ha KOMYHIKalilfiHy B3a€MOJiI0 MK CTEHKXONAEpaMH TOCIOAApChKOro cy0’ekra (KIi€HTaMH, MpaliBHUKAMH,
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TOPTOBEILHUMHU TAPTHEPAMU Ta IMPEJCTABHUKAMHU OPraHiB BIIaJM), KOKEH 3 SKUX € MPSIMHUM Yd MOTCHIIHHUM
CIIOXKMBAYEM TOBAPIB Ta MOCIIYT, SIKI MPOTOHYIOTHCS KOMITaHI€. Y CTaTTi AOCIIDKEHO CyTh AediHilii «inbound
MapKeTHHI» 3 TOUKH 3apyOiKHMX Ta BITYM3HSHHX HAYKOBI[B, 3alIPONIOHOBAHO BIIaCHE BH3HAYCHHS, sIKE (OPMYE
MeXaHi3M il KoHiemnmii inbound MapKeTHHTY, IHTETPOBAHOTO Y AisUIBHICTH mignpueMmctsa. Inbound mapkeTnHr
SIK KOMIUIEKCHa CHCTEMa ChOTOJIHI BUKOPHCTOBYE BCi HAsIBHI IHCTPYMEHTH Ta TEXHOJOTII JUISl BENICHHS TIPOCKTIB,
MPOCYBaHHS PECYPCiB Ta PEKIaMHU BiJl CAMOTO TOYATKY MPOEKTY JIO IOJICHHNX TAaKTUYHUX 3aBJIaHb Ta 3BEJCHHS
pesynbrariB. 3 MeToro GopMyBaHHS KoHIeNii inbound MapKeTHHTY IPOaHai30BaHO YMHHI MPHHIIUIH peaizarii
HOT0 MEXaHi3My Ta 3alpOIOHOBAHO BIACHI TPUHIIMIIH, SIK1 IO3BOJISITH PO3IIMPHUTH Ta AWBEPCH(DIKYBATH MAPKETHHTOBY
JUSTBHICTB, 301TBIIMTH ii €()EKTHUBHICTH Ta PE3YJIBTATHBHICTh, 4 TAKOXK 3MEHIIUTH 3aliBi MaTepialibHi (TPOIIOBI) Ta
HeMmarepianbHi (YacoBi) BUTPATH HA MAPKETHHT 33 PaxXyHOK Ii/IBUIICHHS JIOSUTBHOCTI CIIOKMBaYa JI0 ITiINPUEMCTBA,
SIK1 371HCHIOE TPAHCTIAPEHTHY MiINPHEMHHUIIBKY Ta COIiabHY JiSUTbHICTD, & TAKOXK CKOPOUCHHS Yacy Ha MPUHHSATTS
YIPaBITiHCHKOTO PIlIEHHS 110710 (POPMYBaHHS MaPKETHHTOBHX TAKTHK Ta 3aCTOCYBaHHS iIHCTPYMEHTIB Ta TEXHOJIOT1H.
Jlns HaitOinb eekTHBHOT TOOYI0BH KOHIIEMIIi inbound MapKeTHHTY MpOaHai30BaHO HOTo MepeBart Ta HeJOJiKH,
SIK1 3aTPOTIOHOBAHO MO0JIATH LIISXOM HU3KH il 3 00Ky KepiBHUIITBA IMTiIIPUEMCTBA.
KuouoBi cioBa: mapkeTusr, inbound MapKeTHHT, CyTh, IPUHIIUIN, IHCTPYMEHTH, IIM(POBI3aLLis, JijI.
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Hanna Chmil, Doctor of Economics, Associate Professor. Kateryna Olinichenko, Candidate of Economic
Sciences, Associate Professor. Elina Pakhucha, Candidate of Economic Sciences, Associate Professor, State
Biotechnological University. The main provisions of the concept of inbound marketing in the period of
socialization of society.

In the period of transformation and adaptation to the digital economy, a new marketing approach in the system
of joint value creation, namely inbound marketing, is becoming increasingly important. It is proved that inbound
marketing is spreading among business entities due to cost reduction and increase in economic performance of the
enterprise. The effectiveness of inbound marketing is explained by the constantly growing role of the interconnectedness
factor, which significantly affects the communication interaction between the stakeholders of the business entity
(customers, employees, trading partners and government officials), each of whom is a direct or potential consumer
of goods and services offered by the company. The article investigates the definition of the essence of the concept of
"inbound marketing" from the point of view of foreign and domestic scientists, offers its own definition, which forms
the mechanism of action of the concept of inbound marketing, which is integrated into the activities of the enterprise.
Inbound marketing as an integrated system today uses all available tools and technologies of project management,
promotion of resources and advertising from the very beginning of the project to daily tactical tasks and summarizing.
To form the concept of inbound marketing, modern principles of its mechanism implementation were analyzed
and own principles were proposed that will expand and diversify marketing activities, increase its efficiency and
effectiveness, as well as reduce unnecessary tangible (monetary) and intangible (time) marketing costs by increasing
consumer loyalty to enterprises that carry out transparent economic and social activities, as well as reducing the time
for making managerial decisions on the formation of marketing tactics and the use of tools and technologies. For the
most effective construction of the concept of inbound marketing, its advantages and disadvantages were analyzed,
which are proposed to be overcome by a number of actions of the company's management.
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